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Speed Plans for ASI Show Opening Dec. 5 





Sparks 


Fortune Does GM 
Ubermensch 
Not Big—Colossal! 
Tjaarda 
Tobin on Hamburger 


By 
Chris Sinsabaugh 


EN Fortune Magazine gets 
through with General Motors, 
GM won’t have a single secret left, 
if one is to judge by the exhaus- 
tive survey Fortune has made to 
get material for the series it now 
is carrying. There are to be four 


articles in this series, the first 
appearing in the December issue, 
out this week. 

Fortune has been working on 
this job since last January. Al- 
most every one of Fortune’s 67 
editors, writers, researchers and 
technicians has at one time or 
another been at work on it and 
before the series is completed it 
is estimated that 5,000 man-hours 
will have gone into research alone. 
So it has to be good if the first 
article is any criterion to go by. 

Coming in January will be the 
story of Chevrolet; in February a 
picture of GM’s sales, dealers and 
sales-financing problems; in March 
the story of Kettering and re- 
search, along with an essay of 
GM’s policies from the standpoint 
of society as a whole. 

* * * 

BILL KNUDSEN in color is the 
frontispiece for the December GM 
story, a full page of the candid 
camera type of GM’s president— 
that genial smile of his and glow- 
ing personality. The soft blue shirt 
with the turn down collar and 
showing the gray which is gradu- 
ally creeping in on the mustache 
and the heavy crop of hair. And 
after looking at the frontispiece 
one can understand where For- 
tune’s editors got their inspiration 
for their word picture of Knudsen. 
I wish I could have written it. 

* * * 

QUOTING FORTUNE: “Signius 
Wilhelm Poul Knudsen—the K is 
silent and the u is long—was born 
in Copenhagen in 1879. He landed 
in New York 21 years later and 
went to work in a Bronx shipyard. 
Year before last he received $507,- 
645 in salary and bonus from GM 
and had been knighted by the 
King of Denmark. At 59 his very 
physical presence is thrilling; it is 
like being in the room with a 
well-dressed and highly intelligent 

(Continued on Page 14, Col. 1) 
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Navy Pier Exhibit 
To Boast Over 400 


Separate Displays : 





Decorations Already Being 
Added in Mile-Long 
Exhibition Hall 


By Mel Adams 
Staff Correspondent 


CHICAGO.—A. B. Coffman, 
manager, and his staff will 
move into the Navy Pier ex- 
position building to prepare 
the structure for the annual 
Automotive Service Industries 
show set for Dec. 5 to 9, inclusive. 

The show, to be held as in the 
past under joint sponsorship of 
the Motor and Equipment Manu- 
facturers Assn., Motor and Equip- 
ment Wholesalers Assn., and 
National Standard Parts Assn., is 
the major event of its kind an- 
nually. It will attract leaders of 
the industry, including manu- 
facturers, jobbers of maintenance 
equipment and accessories, from 
throughout the United States, 
along with filling station operators, 
garage men, dealers and others in 
the middle western states. 

Most of the decorations have 
already been installed in the ex- 
position building, which stretches 
a mile and one-quarter in length. 
The coming week, therefore will 
be devoted to the setting up of 
close to 400 exhibits. 

All three of the sponsoring as- 
sociations will hold their annual 
conventions in connection with 

(Continued on Page 9, Col. 1) 


U. S. Armament 
Likely to Boost 
Equipment Sales 


By William Ullman 
Washington Correspondent 

WASHINGTON. — Now fully 
aroused to the urgent necessity of 
adequate defense in the new 
world of today, the United States 
is embarking upon a _ thorough- 
going rearmament program, to be 
spread alike on land, in the air 
and on and beneath the sea. In 
the execution of this program, the 
productive capacity of industry 

will be called upon for a vast 
quantity of material and this is 
certain to include a great deal of 
equipment to be supplied by the 
automotive industry. 

It is impossible, however, to 
say at this point just how much 
automotive equipment will be re- 
quired, and when it will be 
needed. The entire rearmament 
program at the moment is under 
intensive study at Washington by 
the President, the war and navy 
departments, and other agencies. 
Preparations are being made to 
submit to congress definite pro- 








posals calling for greatly in- 
creased appropriations for na- 
tional defense. The program 


necessarily is entirely dependent 
(Continued on Page 2, Col. 3) 
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LONG ISLAND SHOW which is being sponsored by Brooklyn and Long 
Island dealers in the Transportation Building at the World’s Fair grounds 
in New York got off to an auspicious start Wednesday despite a cold, driz- 


zling rain. The picture above was made 10 minutes after the 


doors opened. 


Record crowds were reported for the day. 


Canadian Nat’l Show Opens 
In Dazzle of Dress Shirts 


By Warren Hastings 
Staff Correspondent 

TORONTO.—His Honor Albert 
Matthews, lieutenant-governor of 
Ontario, formally opens Canada’s 
National Motor Show in the 
Automotive building, Exhibition 
Park, Toronto, Saturday evening, 
Nov. 26. in the presence of the 
largest assembly in full dress 
evening attire that has ever 
graced a National Motor Show 
anywhere, and in perhaps the 
most optimistic atmosphere that 
has obtained at a National Mo- 
tor Show in Canada since the last 
of the “new era” years, 1929. 
Every make of car, with the ex- 
ception of Bantam, produced on 
the continent is represented. 
Among the exhibits of overseas 
manufacturers are displays of 
Austin cars and Leyland trucks. 
The annual national motor 
show banquet of the Canadian 
Automobile Chamber of Com- 
merce in the Royal York hotel 
Monday evening is expected to be 
more reminiscent than its pre- 
cursors of the historic show ban- 
quets in New York of the Auto- 
mobile Manufacturers Assn. when 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1938 
Pos. Make 


1—354,794 Chev. 
2—294,193 Ford 
3—212,881 Plym. 


1937 
Pos. 


652,486— 2 
710,601— 1 
407,177— 3 
167,861— 
225,973— 


4—124,088 Buick 
5— 75,975 Dodge 
6— 71,452 Pontiac 186,713— 


7— 66,335 Olds. 165,858— 
8— 39,010 Packard 83,394— 
9— 34,954 Chrys. 177,788—10 
10— 31,128 Stude. 61,459—13 


Total All Makes 
1,437,079 3,063,882 


For complete’ standings of 
makes, see Page 11 this issue. 


all 





its title was the National Auto- 


mobile Chamber of Commerce. 
It’s a dinner coat affair and some 
1,200 covers have been reserved 
for it. Many of the top flight ty- 


coons of the automotive industry 
(Continued on a a 14, Col. 4) 


RFC Loans Hupp 
$900,000; Finance 
PlanSeenAssured 


DETROIT.—The Reconstruction 
Finance Corp. has officially ad- 
vised S. L. Davis, president, Hupp 
Motor Car Corp. 
here, that a loan 
of $900,000, the 
full amount re- 
quested, has been 
formally ap- 
proved. The 
money will be 
made available 
immediately. 

Thisloan 
makes possible 
the completion of 
other financing 
plans which, with 
the money to be secured from the 


sale of certain excess plants and 
(Continued on ee Oe Saar oe 9, ,Col. 1) 


Chrysler sler Offers 
Fluid Drive on 
Custom Car Line 


| DETROIT.—A new fluid drive, 
|which incorporates entirely new 
| transmission principles, is now be- 
|ing made available to Chrysler 
| Imperial Custom buyers, accord- 
ing to a news release issued by 
the corporation this week. Fluid- 
drive will be available only on 
ithe custom series and according 
ito the Chrysler engineers makes 
| it possible to drive without using 
| (Continued on Page 2, Col. 1) 








S. L. Davis 





Show Sales Back. § 


Early Optimism; — 
Report Shortages 


Predictions of 50% Increase 
For First Half of 1939 
Seen Possible 


By William C. Callahan 
Managing Editor 


DETROIT. — While definite 
reactions to the results of last 
week’s automobile shows are 
difficult to obtain at this earl 
date, there is general con 
dence among leaders, based upon 








available reports of show attend- — 


ance and sales, that earlier esti- 


mates of 25 to 30 percent increase © 


in 1939 were not too optimistic. 


Leaders feel that the shows have © 
given positive evidence that there = 
will be no dropping off in demand — 
during coming months such as 
featured the automotive market — 
in the fall of 1937 and spring of — 


1938. 


Show attendance as a whole is 
estimated to have been off slight- 
ly from a year ago. On the other 
hand, sales are reported much bet- 
ter with the outlook showing 
steady improvement. Two factors 
are charged with the decline in 
attendance. One was the fact that 


many of the new offerings had q 


been on the street well in advance 
of the shows. A second was that 
exceptionally fine weather had 


discouraged, rather than encour- = 


aged, show attendance. But even 


at that it is estimated that more ™ 


than 1,000,000 persons availed 
(Continued on Page 2, Col. 1) 


Brooklyn Show 


Seen Stimulant 


To Sales in N.Y. 


Special to Automotive News 

NEW YORK. — Sales impetus 
begun by the recent National Au- 
tomobile Show is being extended 
throughout the New York metro- 
politan area by the annual auto- 
mobile show of the Brooklyn and 
Long Island Dealers Assn. which 
opened Wednesday and will con- 
tinue to Dec. 4 in the Transporta- 
tion Building of the New York 
World’s Fair. 


Despite the successful national 
show run just concluded in Grand 
Central Palace, early indications 
are that the Brooklyn show will 
not experience any public enthu- 
siasm let-down. Besides the at- 
traction of the more than 200 
models displayed, attendance is 
being swollen by a daily inspec- 
tion of the fair grounds to which 
show visitors are treated as one 
of the features of the exhibition 
program. 

By co-operating with World’s 
Fair officials, the Brooklyn deal- 
ers this year have converted their 
show into an automotive event of 
major importance instead of 

(Continued on Page 3, Col. 3) 
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Final Quarter 


Sales at Shows Confirm 


Earlier Optimism for ’39 


(Continued from Page 1) 


themselves of the opportunity to 
look and compare which was af- 
forded to them simultaneously in 
18 cities between Nov. 11 and 
Nov. 19. 

This simultaneous effort it is 
felt has given a definite spur to an 
already accelerated market and as 
a result back orders are still pil- 
ing up in spite of sharp increases 
in production. In many centers 
dealers already are complaining 
of new car shortages. To meet this 
demand factories have boosted 
production close to 100,000 units 
weekly against a little better than 
65,000 a year ago. This week the 
total output for the week just 
closed is estimated at 85,000 units 
despite the Thanksgiving holiday, 
as compared with 93,000 units in 
the previous week. 

This will mean that the total 
production for November will ex- 
ceed 400,000 units with equally 
high, if not higher, schedules ex- 
pected during December. This will 
mean that the last quarter of this 
year will pass 1,000,000 units and 
may reach as much as 1,200,000 
units. 

October output, which was an- 


Chrysler, Offers 
Fluid Drive on 
Custom Car Line 


(Continued from Page 1) 
clutch or gear lever for varying 
speed ranges. 

The new device has been de- 
veloped by Chrysler engineers and 
consists of a driving and driven 
disc using oil as the medium for 
linking the two. Both driven and 
driving discs are equipped with 
vanes or fins much the same as a 
turbine or water wheel. The discs 
are fitted so that the openings be- 
tween the fins driven and driving 
discs face each other, oil is is con- 
§ tained between the two. By whirl- 
ing the driven disc at higher 
speeds the oil is thrown by the 
fins of the driving disc against 
the fins of the driven disc causing 
it to rotate in the same direction 
as the driving disc. 

According to Chrysler engineers 
the new device is highly efficient 
with little or no slippage between 
the driving and driven members. 
On the other hand, as the driving 
-disc speed is retarded through 
slowing down the engine the force 
of the oil being thrown against 
the fins of the driven member 
diminishes to a point where the 
engine may be permitted to idle 
with the car “in gear” while the 
car itself remains standing still. 
This makes it unnecessary to use 
either clutch or gearshift lever 
when stopping at traffic lights 
since the car may remain “in gear” 
at all times. 

The new device is being offered 
as extra equipment. Custom Im- 
perial models for 1939 have 
“cruise and climb” gears, a form 
of overdrive, as standard equip- 
ment at the present time. 





nounced this week by the depart- 
ment of commerce, reveals a total 
for the United States and Can- 
ada of 215,296 as compared with 
89,623 in September. At the pres- 
ent time weekly output is running 
ahead of the total for the entire 
month of September. 

Of the total output in October 
the United States accounted for 
209,522 and Canada 5,774. 

The extent of the turn-about 
in the United States alone is 
shown in a comparison with fac- 
tory sales in recent months. For 
example, August, 90,484; and July, 
141,487. Last October sales 
amounted to 329,876. 


For the first 10 months of this 
year, factory sales totaled 1,728,- 
851 units against 4,122,685 in the 
corresponding period of last year. 
Total sales for 1937 were 4,808,974. 


Of the October, 1938, total, 187,- 
494 were passenger cars and 22,028 
were commercial cars, trucks and 
road tractors. Canadian sales in 
October were divided into 5,412 
passenger cars and 362 commer- 
cial vehicles. 


For the first 10 months of this 
year, passenger car factory sales 
aggregated 1,354,635 units; 374,216 
commercial vehicles; and Cana- 
dian production was 129,480, of 
which 94,140 were passenger cars 
and 35,340 were commercial units. 

The figures for passenger cars 
in these compilations include taxi- 
cabs; and the statistics for com- 
mercial cars include ambulances, 
funeral cars, fire apparatus, street 
sweepers and buses. Statistical 
data are received by the Census 
Bureau from 74 makers. 


Just what the future will hold, 
of course, remains to be seen, but 
some forecasters have placed the 
output during the first six months 
of 1939 as much as 50 percent 
above the same period a year ago. 
In that period production reached 
only 1,228,154 units which is only 
slightly more, if any, than the 
total for the last quarter of 1938. 
If the current rate then can be 
maintained during the first half 
of 1939 the projected increase of 
50 percent is not an impossibility. 
This would put the total for the 
first half of the coming year some- 
where in the neighborhood of 1,- 
800,000 units. 


Just at the present time the de- 
mand seems to warrant a contin- 
uation of current schedules for at 
least the next month and a half. 
From that time until the expected 
spring upturn a slower period may 
be expected since dealers will 
have completed stocking and prob- 
ably overtaken back orders. In 
most circles it is not expected that 
used cars will give any serious 
trouble although the old problem 
of over-allowance still is with us. 


U. S. Makes Decline 


WASHINGTON.—A review of the 
Belgium automotive market for the 
third quarter of 1938 reveals that sales 
stand at 60 percent American and 40 
percent European, although during the 
same period in 1937 the ratio was 68 
to 32 percent, according to a report to 
the U. S. department of commerce. 





PRODUCERS AND PUBLISHERS broke bread at the recent dealer lunch- 
eon of Willys-Overland, Inc., held in connection with the New ork automo- 
bile show. In the picture above, left to right, are: David R. Wilson, Willys 


president; Paul Block, publisher; and 
president in charge of engineering. 


D. G. (Barney) Roos, Overland vice- 








CONGRATULATIONS were extended with smiles to Sam L. 


chairman of the Chicago automobile 
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Output to Exceed 1,000,000 Units 


Davis, right, 
S. Knudsen, 
president of General Motors, upon the latter’s visit to the Chicago show last 
week. Davis in addition to his show duties is president of Hupp Motor Car 
Corp., which this week received a loan of $900,000 from RFC. 


show committee, by W. 


U. 8S. Rearmament to Boost 
Motor Equipment Sales 


(Continued from Page 1) 


upon the approval of congress 
and its willingness to vote the re- 
quired funds. 

While there is little doubt that 
congress will support the admin- 
istration in this program—in view 
of the plainly manifested need 
and the outspoken public support 
already given—details must wait 
upon that action. No competent 
observer in Washington doubts 
that the rearmament program 
will go through; but precisely 
what it will entail is unknown— 
quite likely unknown even to the 
White House itself. 

However, in discussing the 
matter generally this week with 
AN’s correspondent, official ob- 
servers were not hesitant in stat- 
ing that in the event of congress’ 
acceptance of the program, there 
is no doubt that very large sums 
will be expended for transporta- 
tion equipment of all kinds, or- 
ders for which will flow to the 
American automotive industry. 

This may be expected to in- 
clude such items as trucks, trac- 


Omaha Car Show 
Attendance Tops 
°37 by 15 Percent 


OMAHA.—The 1939 auto show 
here which closed Nov. 20 after a 
five day run attracted more than 
20,000 persons for a 15 percent in- 
crease over last year’s show, and 
with floor sales and visitor inter- 
est reported considerably above 
a year ago. The show, held at the 
Ak-Sar-Ben Coliseum, had 24 
makes of autos and trucks on 
display, under the sponsorship of 
the Omaha Auto Trades Assn. and 
the Omaha World-Herald. 


The men directing the activities 
of the Auto Trades Assn. and the 
automobile show included W. E. 
Dewey, Dewey Chevro,let Co. 
president and director; B. F. 
Knuth, Miller-Knuth Chevrolet 
Co., committeeman; C. J. Camp- 
bell, Brandes-Campbell Motor Co., 
committeeman; Dale McKinnon, 
Omaha Motor Co., director and 
committeeman; W. C. Sample, 
Sample-Hart Motor Co., director 
and committeeman; T. J. O’Brien, 
T. J. O’Brien & Co., director and 
committeeman; E. M. Lied, Sr., 
Greenlease-Lied Motors, director 
and committeeman; O. A. Wilson, 
Andrew Murphy & Sons, director 
and committeeman; Ernest Lied, 
Jr., Lied Motor Co., committee- 
man; Lee Huff, Jr., Lee Huff, Inc., 
committeeman. 








Hupp Meeting Postponed 


RICHMOND. — (UTPS) — Because of 
lack of a quorum, the annual stock- 
holders’ meeting of the Hupp Motor 
Car Co., scheduled to be held here last 
week, was again adjourned, this time 
to Dec. 2. The meeting was originally 
scheduled for Sept. 29. 


tors, passenger cars, ambulances, 
trucks for searchlights, as well as 
a considerable quantity of me- 
chanized equipment. (Note: Mo- 
torized equipment is used in the 
transportation of troops and 
goods; mechanized equipment is 
equipment from which actual 
fighting is done, such as armored 
cars, tanks, etc.) 


With respect to the current 
program of the war department 
in automotive purchasing, it 
should be pointed out that the 
department has available at this 
time a sum of $1,000,000 ear- 
marked for use in buying trans- 
portation equipment. Very little 
of this amount—part of the war 
department appropriation for the 
fiscal year 1939—has been award- 
ed so far. However, AN is in- 
formed that orders will shortly be 
coming through and that the en- 
tire amount will be spent before 
the end of the fiscal year next 
June. It is understood that most 
of the money will be spent for 
trucks, and much of it will be in 
the nature of replacement. This 
sum is about the same as was 
available to the department for 
this purpose during the fiscal 
year 1938. 


This latter then may be con- 
sidered “normal,” and the awards 
made by the war department for 
months to come will be on the 
basis of this fund, already avail- 
able, and not under the projected 
rearmament program for which, 
as stated previously, funds have 
yet to be appropriated. 





Wash. Assn. Directors 
To Discuss Law Plans 


SEATTLE. —Fred B. Walker, 
Walker Chevrolet Co., Tacoma, 
who is president of the Washing- 
ton Automotive Trade Assn., has 
called a meeting of the 23 direc- 
tors of the group here this week, 
when plans for the coming legis- 
lative session will be adopted. 

The state dealers plan to back 
an aggressive program, seeking to 
improve dealer-factory conditions 
in the state. 





To feel the pulse of the industry, con- 
sistent reading of Automotive News is 
a necessity. 








Newark to Stage 
Largest Show 
Nov. 26 to Dec. 3 


NEWARK, N. J.—With sales al- 
ready proceeding at a brisk clip 
without hypodermic stimulus, 
dealer members of the Newark 
Automobile Trade Assn. are in 
festive mood over the new wave 
of public buying enthusiasm ex- 
pected to be drawn from the 
three-million populated Newark 
trading area by the annual New- 
ark Automobile Show opening 
here Saturday. 

Utilizing more floor space for 
exhibition purposes than ever be- 
fore in its 32-year history, the 
Newark show is staged in Center 
Market Building, familiar to the 
automotive world as the site in 
former years of the National Mo- 
tor Truck Show. With this set- 
ting’s several thousand more 
square feet of space than were 
available in the local armory 
building where former shows were 
held, the current Newark show, 
which concludes next Saturday, 
has been enlarged in every way. 

In addition to the display of 
1939 passenger models of 21 Am- 
erican-made lines, there is an 
exhibit of guaranteed used cars. 
Another show section is devoted 
exclusively to light commercial 
vehicles. The main exhibition hall 
has been transformed into an at- 
tractive champag ne-and-green 
setting that complements the 
striking beauty of the new models. 

Used car exhibits are confined 
to the second floor of the build- 
ing and comprise a new feature 
for Newark shows. Belief is the 
used car display will attract con- 
siderable attention and prove a 
major factor in keeving used car 
inventories in check in this area. 
All used cars displayed must pass 
inspection by a special committee 
and are priced by an appraisal 
committee. 

William L. Mallon is manager 
of the show which, as usual, is 
being sponsored by the New Jer- 
sey Automobile Exhibition Co. in 
co-operation with dealer members 
of the local trade association. 





Election Viewed 
As Aid to Neb. 
Motor Industry 


LINCOLN, Neb.—M ore favor- 
able legislation, relating to the 
automobile, truck and bus trans- 
portation industries, will result 
from the recent Nebraska state 
election, it is believed here. 

Farmers and truckers threat- 
ened the official tenure of Gov. 
Ccchran, defeated Railway Com- 
missioner Bollen, elected Duane 
T. Swanson, of Omaha, and re- 
tired eight members of the uni- 
cameral legislature. The moral 
effect of the victory will enable 
the truckers to pass legislation 
over an executive veto, it is hoped. 

In Nebraska, truckers and auto- 
mobile owners must submit to 
regulation from three departments 
—the state engineer, the railway 
commission, and the department 
of agriculture. 





Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the “wide- 
awake” in the industry. 


AT THE CAR SHOW luncheon staged by the Los Angeles Ad Club the day 
before the opening of the Los Angeles show. Seated, left to right, are: H. Halde- 
man and Clair Savage of Savage-Haldeman, Inc., largest Pontiac dealers on the 
west coast; A. J. Buenzi, head of Beverly Motors, Pontiac dealers in Beverly 

Hills, and A. E. England, Hollywood Pontiac dealer. 
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Penna’s Used Car Act Declared Unconstitutional 


Legislature Held Powerless 
To Fix Automobile Prices 


HARRISBURG, Pa. (UTPS).— 


The act of the 1937 legislature 
creating a Motor Vehicle Com- 
mission to regulate the used car 
industry, referred to as the “little 
NRA” act, was declared uncon- 
stitutional on Tuesday by Judge 
Karl E. Richards in Dauphin 
County Court. 


Suit was brought by Heinel 
Motors, Inc., Philadelphia, against 
the commission and Judge Frank 
B. Wickersham granted the com- 
pany an injunction on Aug. 6, 
1937. Later, the state filed objec- 
tions. 

The act set up a commission 
authorized to license all dealers 
and salesmen of automobiles, and 
established fixed trade-in values 
for automobiles. It also specified 
that cars more than eight years 
old could not be sold to a dealer 
for more than $50, irrespective of 
the condition of the vehicle. 

“We conclude that the automo- 
bile business is not affected with 
a public interest and that the 
legislature is without power to 
enact legislation resulting in the 


‘prices of new or used automo- 


biles,” Judge Richards said in his 
decision, pointing out that the act 
violates the due process clause of 
the Pennsylvania and the United 
States Constitutions. 


“It seems to us that nothing 
exists with the reference to the 
sale or trade-in of automobiles to 
affect said business with a public 
interest,” Judge Richards stated. 
“We see nothing here which af- 
fects the public in a greater de- 
gree than any of the commodities 
in common use. If prices may be 
fixed for automobiles, we see no 
reason why they may not be fixed 
for any of the ordinary necessities 
of life.” 

The act required the commis- 
sion to fix the average price of 
cars every 30 days, and forbid 
dealers to sell or trade in used 
automobiles at a price below that 
fixed by the commission. In de- 
fense of the act, the state con- 
tended that it is a measure di- 


‘Wisconsin Shows Gain 


In Industrial Payrolls 
MILWAUKEE.—Improved busi- 
ness conditions are reflected in the 
report of the state industrial com- 
mission released Nov. 19 which 
showed a 1.3 percent gain in total 
Wage earners employed in Wis- 
consin manufacturing plants be- 
tween Sept. 15 and Oct. 15 and a 
5 percent increase in payrolls for 
the same period. 

In addition to employment 
gains, the commission reported 
that the working week was 
stretched from 38.1 hours during 
the previous month to 39.3 hours. 
Milwaukee manufacturing indus- 
tries showed an employment gain 
for the period of 1.2 percent and 
a payroll increase of 4.4 percent. 
Per capita weekly earnings rose 
from $25.93 to $26.75 during the 
same period. 





For a fresh automotive viewpoint. 
read George M. Slocum'’s “A Word in 
Edgewise.” 





WILLYS-OVERLAND chieftains talked over plans for 
the annual dealer dinner held _ connestee with the 
Jard M. 


the speakers’ table above are: 


rectly within the legislative ex- 
ercise of police power for the pro- 
tection of the public. The law 
provided for its own financing 
through a license fee imposed on 
car dealers and salesmen. 

The act, after many arguments 
over its constitutionality, finally 
passed the legislature. One of the 
points used in favor of passage 
was that the law could be made 
a vehicle to test the principle of 
price fixing in Pennsylvania with 
the automobile financing the test. 

The commission was composed 
of William D. Teefy, Leo J. 
Spaeder, William R. Tucker jr., 
William A. Gallagher and Ollie 
Flatenger. 


Ala. Dealers Ask 
More Recognition 
From Factories 








BIRMINGHAM, Ala.—A rather 
cool viewpoint in reference to fac- 
tory relationship was expressed 
by the Automobile Dealers Assn. 
of Alabama at the annual conven- 
tion here Nov. 17-18. Hundreds of 
dealers attended the convention, 
the largest ever held. 


A resolution demanding more 
recognition for the part the dealer 
plays in the automobile industry, 
asking for a cessation of coercive 
measures, more liberal advertising 
allowances and non -cancelable 
contracts were vigorously dis- 
cussed on the floor, but finally 
— to the executive commit- 
ee. 


The feeling of the dealers was 
that more time should be given 
the manufacturers to improve 
dealer relationships, rather than 
to resort to legislation. The atti- 
tude was termed by C. E. Ander- 
son, executive secretary and man- 
ager as one of “watchful waiting.” 


Legislative matters consumed 
most of the discussions, 
chief addresses being by Leon F. 
Bannigan, of the dealer relations 
department of the Automobile 
Manufacturers Assn. and by Sena- 
tor James A. Simpson of Birming- 
ham. 

Besides fighting off inimical leg- 
islation, the Alabama association 
will have two main objectives in 
the incoming legislature, one being 
the establishment of a motor ve- 
hicle bureau with a commissioner 
in charge and the other retention 
of the present exemptions enjoyed 
under the 2 percent sales tax. 


Steve Quigley, automobile 
dealer and service station operator 
of Mobile was elected president 
of the association, succeeding H. L. 
Peterson of Decatur. New vice- 
presidents are Sam Pollock, Tom 
McGough and H. B. Vaughn. Di- 
rectors are Charles King, Don 
Maring, L. H. Woodley, Caldwell 
Johnson, C. C. Atkinson, H. O. 
Davis, A. C. Tatum, Mack Wil- 
liams, J. Z. Soloman, G. B. Ed- 
wards, I. K. McMillan, S. A. Stew- 
art and H. J. Kittrell. 





the coming year at 
New York show. At 


Canaday, chairman of the board, 


left, and William C. Cowling, vice-president in charge of sales. 





Chevrolet Promotes Nine 
To New Regional Posts 





Striagthening its field 
organization for 1939 
Chevrolet. Motor Division 
of General Motors this 
week announced the pro- 
motion of nine members 
of its present field staff 
to new created position of 
assistant regional man- 
ager. Most of those re- 


ceiving the promotion 
formerly served as zone 
managers. 


Those receiving promo- 
tions and the new regions to 
which they have been assigned 
are, (upper row left to right), 


Cc. L. Milliken, eastern region; 





F. E. Zorniger, Flint re- 
gion; J. E. Simmons, 
Atlantic Coast region; 
E. S. Graham, South- 
west region. Second row, 
left to right: H. J. Bost- 
wick, Great Lakes region; 
W. V. Shell, Midwest re- 
gion; R. C. Meddaugh, 
New England region, and 
D. F. Adderhold, South- 
eastern region. Lower 
center: E. G. Holm, Pa- 
cific Coast region. 

The promotions become effec- 
tive immediately it is understood 
and are expected to strengthen 
Chevrolet’s position for 1939. 





N. Y. Sales Imp 


etus Is Seen 


Boosted by Brooklyn Show 


(Continued from Page 1) 


merely another local exposition 
affecting Brooklyn alone. Anxious 
to get a preliminary glance at the 
many fair marvels being prepared 
for next year, visitors from all 
sections of the metropolitan area 
as well as a vastly increased 
Brooklyn attendance are contrib- 
uting to the show crowd. Con- 
sequently, not only are Brooklyn 
dealers enjoying a volume of or- 
ders beyond comparison with pre- 
vious shows it has staged, but the 
show is continuing stimulation of 
sales activity throughout the en- 
tire metropolitan market. 

In addition to benefiting from 
the fair setting, interest in the 
Brooklyn show is being kept at 
high pitch by the effective and 
smoothly functioning publicity 
machinery of the World’s Fair or- 
ganization. Ordinarily a Brook- 
lyn show attracts little notice be- 
yond the confines of its dealer 
members, but this exposition is 
being widely heralded in all ma- 
jor metropolitan dailies; news and 
advertising is carried in subway 
car displays, and virtually every 
effective medium of reaching the 
public for such an event is being 
employed. Although it is not pos- 
sible at this writing to predict 
accurately sales and attendance 
figures for this show, which has 


another full week to run, enthusi-| * 


asm is expected to continue un- 
abated. 

Ralph Ebbert, who as manager 
of the dealers’ association is di- 
recting the show, aptly describes 


the event with the assertion that] j 


the displays include “every ele- 
ment essential for the successful 
demonstration of automobile prog- 
ress in construction and design.” 

Dugal G. Campbell, president of 


Gordon Resigns 
DETROIT.—Harry J. Gordon, branch 
manager of the Dryden Rubber Co., 
has resigned after 26 years with the 
company. Gordon will enter a new 
enterprise, to be announced at a later 
date. 


the dealer group, declares that in- 
terest being evidenced in the show 
“presents indisputable evidence of 
improved business conditions and 
the presence of a greater degree 
of public confidence in the im- 
mediate future than at any other 
time in the last 10 years.” 


400 Dealers at Preview 
Of Brooklyn, L. L, Show 

NEW YORK.—A preview dinner 
of the Brooklyn and Long Island 
Dealers’ Assn.’s show was attended 
by more than 400 dealers from 
Brooklyn, Queens, Nassau and 
Suffolk Tuesday night in the ad- 
ministration building of the New 
York World’s Fair. Grover A. 
Whalen, fair corporation head, 
was principal speaker. Dugal G. 
Campbell, dealer association pres- 
ident, was toastmaster. 

Other speakers included W. L. 
Colt, president of Dodge Motors 
Corp. of New York, executive in 
charge of the Chrysler World’s 
Fair exhibit, and William D. Stew- 
art, president of the Automobile 


Merchants’ Assn. of New York. 


* 
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Nine Promoted 
by Chevrolet to 
Regional Posts 





DETROIT.—Creation of an im- 
portant new post in the Chevro- 
let wholesale organization, and 
promotion of nine staff members 
to the nine positions thus estab- 
lished in the nine regions, was 
announced here today by W. E. 
Holler, general sales manager. 


The new position is that of as- 
sistant regional manager in charge 
of new car operations. Each of 
the company’s nine regions will 
have such an assistant, whose 
work in the new car and truck 
field will parallel that of the cor- 
responding assistant on used cars. 
The post of assistant regional 
manager in charge of used cars 
was created 18 months ago, when 
Holler set up a nationwide or- 
ganization dealing exclusively 
with the used car end of the busi- 
ness. 


Expansion of the field execu- 
tive personnel, Holler said, is de- 
signed to assist the field operating 
personnel to better serve Chevro- 
let dealers by widening the scope 
of assistance given by all zones 
and regions. Public interest in the 
new models, which were presented 
on Oct. 22, and which are being 
featured at the various automo- 
bile shows, has been marked, he 
pointed out. In addition to ac- 
tivity arising from the movement 
of new and used cars, the field 
personnel will be busier than 
ever with the company’s quality 
dealer program, heightening the 
need for more trained man- 
power. 


Two of the appointees to the 
new posts are Central Office men 
and the remaining seven are vet- 
erans in the field. F. E. Zorniger 
goes from managership of the 
Norwood zone to the new office 
in the Flint region, assisting A. F. 
Young. J. E. Simmons, New York 
zone manager, becomes assistant 
to H. L. Horton, Atlantic Coast 
regional manager. H. J. Bostwick 
of the Central Office staff, goes to 
the Great Lakes region, assisting 
G. I. Smith. R. C. Meddaugh, 
Syracuse zone manager, becomes 
assistant to H. K. Bragle in New 
England, and C. L. Milliken, 
Buffalo zone manager, to R. F. 
Hicks of the Eastern region. D. 
F. Adderhold, Charlotte zone 
manager, assumes the new post in 
the Southeastern region, assisting 
L. S. Costley. 


E. A. Nimnicht’s new assistant 
in the Midwest region is W. V. 
Shell, formerly St. Louis zone 
manager, E. S. Graham, Houston 
zone manager, assists R. W. Hill 
in the Southwest, and G. E. Holm 
from the Central Office goes to 
the new position on the Pacific 
Coast, as assistant to K. M. Chase. 


Tenn. Law is Valid 


NASHVILLE.—Tennessee’s maximum 
weight truck law, under a ruling of 
Chancellor R. B. C. Howell, is consti- 
tutional. An application for an injunc-— 
tion ——— tax department agents 
and highway patrolmen from halting 
trucks for weighing has been denied 
by Chancellor Howell. State law sets 
18,000 pounds as the maximum weight 
for motor trucks. 





LEADING FEATURE of the colorful Pontiac exhibit at the Los Angeles auto 
show was Indian Chief Big Tree. For 13 years—or ever since there has been a 
Pontiac car—the Chief has contributed color to the Pontiac display at the 
annual Los Angeles auto show in the Pan-Pacific Auditorium. 
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LP 
AUTOMOTIVE One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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New Car Shortage 

ROM many sections of the country complaints now are 

received regarding a current shortage of new cars to fill 
demands for immediate delivery. To meet this situation plants 
are now operating at a rate close to 100,000 units weekly and 
every effort, commensurate with good management, is being 
made to speed output beyond that point. On the other hand, 
leaders in the industry, while anxious to fill back orders at 
the earliest possible moment, are equally anxious to avoid 
ne at the present time at the expense of layoffs 
ater. 

Fundamentally the current shortage is due to an unex- 
pectedly sharp increase in demand far above what had been 
anticipated. In this under-judging of market dealers have been 
equally as guilty as factories. As early as Aug. 27, in an 
editorial entitled, “Lifting the Sights,” Automotive News 
said: “Being unable to sell in a declining market is a tough 
condition which we are all forced to face at times. Being 
unable to deliver in an ascending market is merely creating 
a tough situation for ourselves. Cars will be available for 
announcement time and only the cautious dealers will fox 
themselves.” 

How many heeded this warning and lifted their sights? 

While we appreciate that holding an empty bag in a boom 
market is as expensive as it is exasperating, we hope that 
dealers will be able to convince their customers that patience 
at present is a virtue to be extolled. There is real danger that 
our present progress toward prosperity can be inflated into 
a boom which, like all booms, eventually would go blah. 

Our chief ambition now should be a steady forward move- 
ment which would insure steady employment for the greatest 
number of men possible at the highest possible weekly earn- 
ings. We think a patient public could help attain this ideal 
and we believe that automobile dealers can do much to con- 
vince buyers that they should help if out of none other than 


selfish interest. 
What’s Ahead? 


ITH the 1938 show period rapidly moving into the back- 

ground the big question arises once more: “What did the 
shows show?” While it still is too early to obtain definite 
quotations from industry leaders there can be little question 
that attendance and particularly sales at the exhibits last 
week afforded full confirmation of the optimism which had 
been expressed in advance of the showings. In fact, some 
leaders return to their home grounds convinced that earlier 
estimates of increases of from 25 to 30 percent in 1939 over 
1938 were too conservative. 

Moreover, some of these have predicted that output and 
sales during the first six months of 1939 will exceed the 1938 
period by as much as 50 percent. These statements offhand 
are likely to cause some lifting of eyebrows until closer com- 
parisons are made. During the closing quarter of this year it 
is now apparent that production will reach a total of better 
than 1,000,000 units. In spite of this, output at the end of the 
year is still likely to be lagging behind sales. 

During the first half last year production in the United 
States and Canada totaled only 1,228,154 units. An increase 
of 50 percent would require a total of 1,842,231 units. At our 
current rate this figure would be more than topped in the 
first half of 1939. The shows showed that our current rate is 
justified and gave reason to feel that it might well be con- 
tinued. 


By GEORGE M. SLOCUM 





October first does 
¥OU uot not seem such a 
* long way back on 
the calendar, but if you will recall 
that the Munich pact had not been 
signed; that the hurricane had not 
yet whipped out of the Gulf to 
destroy a large section of the At- 
lantic seaboard; and that the 
World Series had not yet been 
played—it will appear ages ago! 


* * * 


WELL, ON October first, in this 
column in talking of the Index of 
Business Activity chart which ap- 
pears in “Business Week” I said, 
“This chart for the past several 
weeks has been swinging con- 
stantly upward. If the same ad- 
vance is felt during the next three 
or four weeks the line will cross 
last year’s downward depression 
line about the middle of Novem- 
ber.” Well, here is the chart from 
the November 19th issue: 





(Reprinted from Business Week, N. Y.) 


THE REASON that I prefer 
“Business Week’s” index to any 
other is that it uses the widest 
range of factors. In fact, 40 dif- 
ferent sets of figures are used to 
compile this index and they run 
all the way from steel, automobile, 
oil, coal and electric power pro- 
duction to carloadings, check pay- 
ments, money in circulation, de- 
partment store sales, commodity 
prices, bond yields and business 
failures, demand deposits and 
loans and end up with stock mar- 
ket averages of all divisions. The 
averages of all of these 40 factors 
reflected in the chart as shown 


above. 
* a * 


IN THIS connection it is inter- 
esting to quote the actual index 
figures which prove that the cur- 
rent week is the highest in over 
a year and that the trend is still 
upward: 


MN SR goss cscecagiasesasseses 94.8 
6 Months Ago.................. 76.0 
Month Ago ....................... 98.9 
Preceding Week ............ 100.9 
Week of Nov. 19th........ 101.7 


I am quoting these figures be- 
cause I believe that even today 
in the face of better reports from 
every direction most of us have 
our fingers crossed. We are hop- 
ing that what we see is real but 
we still have to be shown by 
cold hard facts. As Jim Adams 
said: “We’ve been wringing our 
hands so long it’s hard to get 
used to using ’em for clapping!” 


* * * 


WE ARE in or a definite up- 
swing and with Christmas and 
cold weather ahead to bolster up 
retail and department store sales, 
we are really going to be ready 
to celebrate a happy New Year— 
Watch and see! (P.S. Just to stick 
my neck out again, I'll call the 
business index at 110 for the first 
week in January, 1939!)—G.MLS. 


| Show Dates | 


Nov. 23-Dec. 4—Brooklyn, Queens and 
Long Island, N. Y. 


Nov. 26-Dec. 3—Kansas City 
Nov. 26-Dec. 3—Newark 

Nov. 26-Dec. 3—Toronto 

Nov. 30-Dec. 3—San Antonio 
Dec. 3- 5—New Orleans 

Dec. 5-10—Denver 

Dec. 7-10—Tulsa, Okla. 

Jan. 2- 7—Grand Rapids, Mich. 
Jan. 9-15—Seattle 
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Give Thanks 


“No Investment ......° 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 





Graham’s Booklet 


“You’re in business on the 
other fellow’s money,” is the title 
of a booklet recently issued 
by the Graham-Paige Motors 
Corp. to every retail salesman in 
its dealer organization as part of 
a sales promotion program de- 
signed to increase the earnings 
of the men on the firing line. 

Storrs J. Case, director of ad- 
vertising and sales promotion, who 
authored the booklet, shows that 
automobile salesmen have an un- 
usual business opportunity by 
quoting, on the first page of the 
booklet, the following classified 
advertisement: 

“Business Opportunities, No In- 
vestment Required. Have modern 
automobile factory valued, with its 
equipment, at $6,000,000 to place 
at disposal of young man who 
would like to market a fine line 
of passenger cars having outstand- 
ing appearance and mechanical 
features. No investment on his 
part required. Will back him with 
large amount of advertising and 
other sales helps. Also have ex- 
perienced automobile dealer who 
will provide a sales and service 
set-up for him in market con- 
taining thousands of good pros- 
pects. All he has to furnish is his 
time and selling efforts. He will 
be paid liberally on every car he 
sells.” 

While this advertisement has 
never been published, the booklet 
says, it fairly describes the oppor- 
tunity enjoyed by the average au- 
tomobile salesman. 

Following pages describe in de- 
tail how to capitalize on this 
| opportunity with a step-by-step 
procedure on finding prospects, 
‘making a sales presentation, giv- 


ing a demonstration, and closing 
a deal. 


vot Rea ton 


PEE TEES IY Oe 


Graham dealers have found the | 
booklet so helpful that the initial © 


print order has already been ex- 
hausted and a second order has 
been placed. 


Machine Tools 


One of our members has just 
sent me a copy of the Automotive 


News for Saturday, Nov. 5, on ~ 


Page 19 of which you have two 
articles on the proposed American 
Society of Tool Engineers’ Expo- 
sition to be held in Detroit in 
March. One of them has the head- 
line ‘(Machine Tool Show Set for 
Detroit in March.” 


It must seem quite clear that 
there may be grave danger of mis- 
understanding and confusion be- 
tween this exposition and the an- 
nual National Machine Tool 
Builders Assn. Show. The Ameri- 
can Society of Tool Engineers is 
an entirely and separate organi- 
zation from the National Machine 
Tool Builders’ Assn. The latter 
has had machine tool shows under 
that name in 1927, 1929 and 1935. 
The title “Machine Tool Show,” 
therefore, has acquired a distinc- 
tive meaning, and to use it in con- 
nection with the ASTE exposi- 
tion is likely to lead to misunder- 
standing among our friends and 
customers. 


You will, I know, understand 
that I do not have any intention 
whatever of criticising in any way 
the Amerigan Society of Tool En- 
gineers. They have their own field 
and it is a big one, and in that 
field they are doing a magnificent 
piece of work. 


There is no reason why they 
should not have their own ex- 
position and as a matter of fact, 
there are a good many reasons 
why they should.— Tell Berna, 
general manager, National Ma- 
chine Tool Builders’ Assn., Cleve- 
land, O. 
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October was Studebaker’s 











A Magnificent Public Tribute 
to Studebaker Independence 
and Progressiveness 


DELIVERIES in OCTOBER OF THIS YEAR exceeded those 
of EVERY MONTH SINCE JULY, 1937! That tells the world 
UNMISTAKABLY what a WINNER Studebaker is offering in its 
GREAT NEW LINE of Commanders and Presidents for 1939! 


It tells the world, too, what a PROFITABLE YEAR AHEAD loums 
up for the INDEPENDENT distributors and dealers of America who 
have put the POWER of Studebaker’s UNIQUE INDEPENDENCE to 
work for them. 

“It’s Studebaker all the way for 1939” say hundreds of UNBIASED 
AUTOMOBILE MEN who know HOW FAST and HOW SOLIDLY the 
new 1939 Studebaker has CAUGHT ON with the CAR-BUYING 
PUBLIC! 

Free from the RED TAPE and the SLOW MOTION that handicap 
the progress of other cars, the STUNNINGLY STYLED new 1939 
Studebaker offers an AMAZING LIST of wanted INDISPENSABLES at 
no extra charge: Planar independent wheel suspension and 
its Miracle Ride... Automatic Hill Holder... Non-slam 
Hancock rotary door latches ... World’s strongest, safest 
steel body reinforced by steel box-section girders... Steering 
wheel gear shift lever. 

And these are JUST a FEW of the features that make EVERY 
1939 Studebaker model a DE LUXE model at a LOW STANDARD- 
MODEL PRICE! 

Studebaker further offers at small added cost the EXCLUSIVE and 
REVOLUTIONARY CLIMATIZER—a central fresh-air heating, filter- 
ing and ventilating system—in addition to an EPOCHAL IMPROVE- 
MENT on the gas-saving AUTOMATIC OVERDRIVE THAT STUDE- 


BAKER PIONEERED! 


If you feel that you can RUN YOUR OWN BUSINESS intelligently 


OW’S this for a new-car RECORD? Studebaker’s RETAIL 


BIGGEST MONTH 


in retail deliveries 
since July 1937! 
tbe 
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and successfully, if you do not welcome intrusive and unnecessary 
factory direction—in other words if you are a CAPABLE INDEPEN- 
DENT—write me, or if you prefer, mail the coupon. 


Without obligation, I’ll give you the FACTS about the PROFIT 
POSSIBILITIES of the 1939 Studebaker passenger cars and trucks 
in your territory. You will enjoy working with Studebaker... Stude- 
baker dealers will tell you that we are “AMERICA’S FRIENDLIEST 


FACTORY!” 
hil Vifran PRESIDENT 


THE STUDEBAKER CORPORATION 


MAIL THIS COUPON TO ME...TODAY 


PAUL G. HOFFMAN, President 
The Studebaker Corporation, South Bend, Indiana 


Without obligation | am interested in learning more about the profit for me in 
Studebaker’s independence. 


Name 


STUDEBAKER 


AMERICA’S FRIENDLIEST FACTORY 











Elections Fore 


Index to Public Opinion 
Awaits °39 Legislatures 


By BETHUNE JONES 
Staff Correspondent 

NEW YORK. — Effective spread 
during the coming year of the 
trend away from highway fund 
diversion is being forecast on the 
basis of many recent develop- 
ments pointing to definite crystal- 
ization of public demand for ap- 
plication of motorists’ tax receipts 
solely to the highway construction 
and maintenance purposes for 
which they were originally desig- 
nated. 

Besides holding forth hope for 
needed highway constructional im- 
provements, long impeded in 
many areas by the diversion folly, 
growth of public indignation 
against misuse of motorists’ taxes 
will check new proposals to meet 
general burdens through gasoline 
tax rate increases and may lead 
to reductions in several states. 

An index to the public opinion 
which will greet the 44 state legis- 
latures scheduled to convene next 
year is offered by the fact that 
in the recent election three states, 
California, Michigan and New 
Hampshire, overwhelmingly 
adopted constitutional amend- 
ments banning diversion, while 
two other states, Missouri and 
Arkansas, turned down gasoline 
tax increase proposals. 


Impressive Victories 


New Hampshire adopted its di- 
version ban amendment by a 3 to 
1 vote, California by about 2 to 1, 
while Michigan voters approved a 
similar amendment with some 
200,000 votes to spare. These im- 
pressive victories completely over- 
shadowed defeat of an Alabama 
diversion ban amendment by the 
slim margin of about 5,000 votes. 
Even the latter outcome, however, 
is seen as furthering the cause of 
anti-diversion forces, since the 
close vote is expected to react 
against extreme diversion propos- 
als. 
The California, New Hampshire 
and Michigan action in the recent 
election swells to nine the number 
of states now prohibiting highway 
fund diversion either by consti- 
tutional provision or statute. 
States which had adopted such 
restrictions earlier are Colorado, 
Kansas, Minnesota, Missouri, 
Maine and North Dakota. The 
Indiana and Nevada legislatures 
have approved measures providing 
for referendums on diversion ban 
amendments, but voters were not 
given an opportunity to ratify 
them this year because their laws 
require approval by two succes- 
sive legislatures. 

Missouri voters this month by a 
more than 2 to 1 majority rejected 
an act of the legislature providing 
for a l-cent gasoline tax rate in- 


crease. This increase had been 
approved by the 1937 session of 
the Missouri Legislature, but im- 
mediately after its passage peti- 
tions were placed in circulation 
asking a referendum. More than 
the needed 65,000 names were ob- 
tained for the petitions and the 
issue went on the election ballot. 
The increase would have become 
effective next month, when a pro- 
vision limiting the state gasoline 
tax to 2 cents expires. 

Arkansas voters this month de- 
feated two referendum proposals 
which, if adopted, would have in- 
creased bonded debt service re- 
quirements being met from gaso- 
line taxes. 

Besides referendum returns in 
the recent election, there have 
been other significant develop- 
ments lately which further indi- 
cate the sharp increase of anti- 
diversion sentiment and public 
demand for reduced automotive 
taxes. Among these was a recent 
expression of highway fund diver- 
sion opposition in a report sub- 
mitted to the Florida federation 
of labor by a special committee 
attempting to shape labor’s atti- 
tude on tax matters there. 

“If taxes,” the Florida report 
said, “were imposed where the 
consumer could see them; and if 
service taxes were used for a 
definite purpose, such as gasoline 
taxes to be used only for roads 
and other necessities of vehicular 
transportation; if in short, the con- 
sumer were permitted to know 
what taxes he is paying, and for 
what purpose they are being used, 
there would be a speedy reduction 
in governmental expenditures and 
a consequent reduction in taxes.” 


Firm Foundation 


As a firm foundation for the 
more recent factors pointing to 
greater anti-diversion progress 
during the coming year are the 
latest U. S. Bureau of Public 
Roads statistics, which reveal that 
in 1937, for the first time in a 
decade, diversion declined as com- 
pared with a preceding year. The 
1937 diversions, these figures show, 
amounted to 13.5 percent of mo- 
torists’ tax receipts as against 16 
percent the previous year. 

Also heartening to anti-diver- 
sionists is the fact that there was 
no diversion whatever last year 
in 14 states: Colorado, Connecti- 
cut, Idaho, Iowa, Kansas, Maine, 
Maryland, Mississippi, Montana, 
Nevada, New Hampshire, Ver- 
mont, West Virginia and Wyom- 
ing. Also, the extent of diversion 
was reduced in 10 states: Indi- 
ana, Michigan, Nebraska, North 
Dakota, Oklahoma, Oregon, South 
Dakota, Tennessee and New York. 

Despite these signs of progress 





GRAPHIC DEMONSTRATION of the fact that the front seats of the 1939 
motor cars are wider and more comfortable than ever before is offered by 
two Chicago models who appeared as Civil War belles in the John Ross Reed 
stage spectacle at the Chicago Automobile Show. Anne Schlegel (left) and 
Naomi Anderson (at the wheel) show there’s room to spare in the Nash front 
seat for them and their huge hoopskirts. 
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east Trend Away From Diversion 








MURRAY NORTHRUP, chief engineer 
the action of auto-poise control in resisting car swerve due to tire punctures 
or blow-outs at high speed. Ralph De Palma, noted driver, demonstrated the 
safety of this new device by deliberately blowing out a tire and tube while 
traveling at 60 miles an hour in a new Hudson 112. 


of the Hudson Motor Car Co., explains 


Northrup Answers Queries 
On New Auto-Poise Control 


DETROIT.—What actually hap- 
pens at the front wheels when a 
tire blows out at high speed, is a 
question technically answered Fri- 
day by Murray Northrup, chief 
engineer of the Hudson Motor Car 
Co. 

“All cars today are built with 
a certain amount of self-steering 
based on ground - to- wheel con- 
tact,” Northrup said, “but when 
traveling at high speeds over any- 
thing but the smoothest roads the 





in the war against diversion, the 
extent of continued gains by anti- 
diversionists during the coming 
year will be handicapped by the 
unusually large number of legis- 
latures which will be in session. 
When legislatures meet there is 
always pressure on revenue 
sources and automotive tax re- 


ceipts, being the most easily 
tapped, are in the greatest 
jeopardy. 


A vital factor in both the diver- 
sion situation and the amount of 
automotive taxation next year will 
be unemployment relief. There 
has been an increasing tendency 
among states to finance unemploy- 
ment relief through highway fund 
diversions or gasoline tax in- 
creases, or both. The stake of 
automotive interests in coming 
legislative sessions, therefore, is 
very directly related to the hope 
that improving economic condi- 
tions will reduce relief rolls ap- 
preciably. 


Due to Expire 


Currently effective temporary 
gasoline tax rate increases are 
due to expire in several states 
next year. If permitted to take 
place as provided by present 
statutes, these expirations will 
bring about l-cent gasoline tax 
rate reductions in Florida, Minne- 
sota, Nebraska, Ohio, Pennsyl- 
vania and West Virginia, and a 
2-cent reduction in New York 
state. Extent of the demands of 
unemployment and other depres- 
sion hangovers will largely de- 
termine whether these expirations 
will be allowed and whether there 
will be new “temporary” increases 
in other states. 

But, with a generally brighten- 
ing economic outlook which should 
result in decreased demands for 
governmental welfare aid of the 
so-called ““emergency” nature, au- 
tomotive interests are optimistic 
over the prospects of freeing gaso- 
line taxes now dedicated to “‘emer- 
gency” uses in the states men- 
tioned and blocking further raids 
on highway funds. 

Although opening the door to 
new revenue demands, the fact 
that 44 legislatures meet next year 
is not without its bright side. With 
more legislatures than usual in| 
session there will be greater op-| 
portunity to translate into legis- 
lation the growing popular protest | 
against diversion and public 
clamor for lower automotive taxes. | 





front tires of a car repeatedly 
leave the ground, momentarily 
nullifying this self-steering effect. 

“At such times the driver has 
to supply all the steering by turn- 
ing the wheel himself, which 
accounts for the minute, almost 
involuntary corrections at the 
steering wheel experienced by all 
fast drivers. When complicated 
by gusts of wind from the side or 
by sudden demolition of the tire 
and tube as in a puncture or 
blow-out, manual control of di- 
rection is not fast enough to pre- 
vent a swerve which might be 
dangerous. 


“It was evident to us that if 
some positively active, mechanical 
device could be added to the car 
which tended to keep the front 
wheels straight ahead at all times 
whether on the ground or off, a 
fundamental improvement in 
safety and handling could be 
achieved. This is exactly the func- 


Hudson Reports 


Sharpest Sales 
Increase in Nov. 





DETROIT.—The Hudson Motor 
Car Co., since the introduction of 
1939 models, has already shipped 
to its domestic distributing organ- 
ization a volume of cars equal to 
one-third of the entire shipments 
for the 1938 season, William R. 
Tracy, vice-president in charge of 
sales, announced Friday. 

“Retail sales in the United 
States for the week of Nov. 19 
were greater than for any week 
in 1938. Over the past five weeks 
retail sales of Hudson cars in the 
United States reveal the sharpest 
rise in years,” Tracy said. 

Instant public liking for the 
new Cars as well as a healthy mar- 
ket condition generally were cited 
by Tracy as the reason for the 
swift absorption of factory output 
by the buying public. 

“Despite the heavy shipments of 
new cars to distributors and deal- 
ers, stocks in the field are sub- 
stantially lower than for the same 
period last year,” Tracy revealed. 

“Sales and new business results 
reported by our distributors and 
dealers at the New York and other 
important automobile shows just 
closed clearly indicate that the 
buying public enthusiastically rec- 
ognizes the importance of Hud- 
son’s new Airfoam Ride with 
Auto-Poise Control as noteworthy 
contributions to automobile com- 
fort and safety,” Tracy declared. 





Fruehauf Names 


Myers, Votypka 





DETROIT. — Harvey C. Frue- 
hauf, president of the Fruehauf 
Trailer Co., announces in connec- 
tion with an expanded production 
and engineering program, the ap- 
pointment of William R. Myers as 
plant manager and John W. Vo- 


tion of Hudson’s new Auto-Poise|typka as chief engineer. 


Control,” Northrup said. 


“An exclusive Hudson develop- 
ment never before utilized in the 
industry. Auto-Poise Control con- 
sists of a spring steel leverage de- 
vice with the ends angled back to 
form shock-cushioned mechanical 
‘arms,’ connected directly to the 
wheel spindle forging, and so lo- 
cated that whatever force turns 
the wheels from their true course 
—whether it is wind, road shock, 
puncture or blow-out—is resisted 
by the mechanical ‘arms’ which 
tend to keep the wheels in their 


Myers for the past four years 
has been manager of the Meldrum 
ave. plant for Briggs Mfg. Co. and 
was previously with Detroit Screw 
Works, Wadsworth Mfg., Chrys- 
ler, Marmon and Hudson in charge 
of production work. Votypka, who 
is a member of the Society of 
Automotive Engineers, has for the 
past 12 years been chief engineer 
for Le Baron. 


Tulsa World Sets Date 
For Annual Car Show 
TULSA, Okla.—The Tulsa Daily 


true course automatically. Since} world will stage its second annual 


this action occurs right at the|automobile show in the Magic 
wheels, the correction is direct and| Empire building, Dec. 7-10. 


immediate.” 





A feature story, spotlighting the suc- 
cessful operations of an outstanding 
truck dealer, appears in every issue of 


Carl R. Larson, automobile edi- 
tor of the paper, has been named 
manager of the show. He has an- 
nounced that 125 models will be 


the truck section of Automotive News. |displayed by the 15 Tulsa dealers. 








LOS ANGELES AUTO SHOW special lighting effects threw the reflection of 
Cadillacs and LaSalles on display into the hubcaps of other cars, making the 
exhibit a “gallery of mirrors.” Photo shows a part of the colorful exhibit re- 


fiected in the hubcap of a Cadillac. 
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WELL & CHEAP 
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= Do IT EVER OCCUR to you that this newspaper is in the moving business? . . . 
a It moves your ideas into other people’s minds . . . It moves people to make up their minds 
= ... It moves prospects to your showroom, or to pick up the phone and ask for a demonstration 
om - ... [t moves new cars from your dealers... And it helps move the trade-ins out of the back lot, too! 
ka This newspaper moves a lot of people to stop at a newsstand every day of the 
= year and pay out their money for it . . . quite a lot of people—more than 600,000 daily, 
sas and 1,000,000 Sunday! .. . It’s a moving paper, streamlined, with a lot of acceleration 
= and sustained speed . . . routing eyes from page to page, wherever your advertisement is. . . 
nae with stop signals on every page, to make readers slow up enough to see your ad!... It has 


1eer 


plenty of stamina, been running for forty years, and carrying the largest load of evening 


ily paper circulation in America . . . It moves advertising into the best part of the New York 
di market, the quarter section that owns and buys the most cars . . . And it’s an economical 
"he ’ eee ; 

ers. vehicle, too .. . priced with the lowest standard size milline in the market... $1.00 a line 


daily, and $1.25 a line Sunday for full city and suburban coverage! 


Show time is over in New York . . . selling time is here! .. . It’s your move— 


and to move New York, move into the Journal-American with a major schedule! 


New York JOURNAL-AMERICAN 


Represented nationally by: HEARST INTERNATIONAL ADVERTISING SERVICE Rodney E. Boone, General Manager 


DETROIT + PHILADELPHIA - PITTSBURGH + BOSTON + ROCHESTER + BALTIMORE + ATLANTA + SAN FRANCISCO + LOS ANGELES +- SEATTLE 





NEW YORK + CHICAGO - 
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for Dealers! 
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Dealers Expand in Anticipation of ‘39 Sales Rise 


Sales, Service Facilities 


Are Enlarged in Omaha 


Special to Automotive News 

OMAHA, Neb.—Omaha dealers 
and wholesalers have been enlarg- 
ing their service, parts and sales 
facilities in recent weeks to take 
care of anticipated increased busi- 
ness in 1939. 

The entire building at Twenty- 
sixth and Harney Sts. has been 
converted into a service depart- 
ment by the Maxson - Mitchell 






Quaint Quirks 
That Build 
Business 


The Cullen-Thompson Motor Co. 
(Chrysler - Plymouth), Denver, 
Colo., has been speeding the sale 
of used cars of late by featuring 
the fact that they are Winter Con- 
ditioned. A statement from this 
firm in this regard said: 

“Every car made ready for your 
winter driving. The following 
points are carefully checked: 1. 
Hot Batteries. 2. Motor and Igni- 
tion timed for easy starting. 3. 
Winter Grease and Oil. 4. Anti- 
freeze in radiators.” 

* * * 


The O’Meara Motor Co. (Ford), 
Denver, has increased its sale of 
used cars by featuring its cars at 
$1 down to certain Denver people. 
The buyers under this plan must 
be responsible people, steadily em- 
ployed that have not been able 
for one cause or another to save 
enough money for a larger down 
payment. “One Silver Dollar and 
a good credit record is all that is 
needed to own any of our used 
cars,” is the way the firm adver- 
tises this plan. Payments are made 
to fit the buyer’s budget. 

This firm is also selling its cars 
on a five-day money back guaran- 
tee. If the used car purchased is 
not what it is represented to be 
it can be returned within five days 
and the entire amount paid on the 
car will be refunded. 

oa ak - 





In line with the popular “pre- 
pare your car for winter” deals 
being put on by dealer service 
departments over the country, H. 
M. Symons, Cheyenne Buick 
dealer here, is having excellent 
success with a service special in 
which the customer pays only for 
the materials, with no charge for 
labor, and operations are divided 
into an “easy starting” and a “car 
protection and economy” service. 





AN’s Almanac, published once a year, 
is considered THE reference book 
wherever automotive information is 
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company, Dodge-Plymouth distrib- 
utors. 

Dewey Chevrolet Co., 3815 N. 
Twenty-fourth st. has opened a 
service store at 2814 N. Twentieth 
St. “Increased sales of new and 
used cars have made this move 
necessary,” said W. E. Dewey, 
president. 


All indications point to a material 
increase in sales during the rest of 
1938 and in 1939, according to 
Bert Murphy, president of An- 
drew Murphy & Son, Inc., Chrys- 
ler-Plymouth distributors, and as 
a result the company has started 
to increase the sales and service 
department to take care of the 
inevitable increase in business. 
Service department and body shop 
have had extensive changes to 
work with greater speed and effi- 
ciency. 

The Chamberlin-Howard Motor 
Co. has opened a sales lot for used 
cars at 231 S. David st., to pro- 
vide more garage and showroom 
space to care for sales and service 
of the new ’39 Cadillac-LaSalle 
and Oldsmobile lines. Al Peak 
has been placed in charge of the 
new lot. 

Ralph Martin has been put in 
charge of the enlarged H & H 
Chevrolet Co. service department, 
4911 S. Twenty-fourth st. He was 
with United Motors service for 
six years and has had 20 years of 
experience in the service end of 
the automotive industry in Omaha. 

The National Auto Parts Co., 
(Dave Cohn) has moved to a re- 
cently acquired six-story building 
with 27,500 square feet of floor 
space in addition to yard facili- 
ties of 40,000 square feet, at Elev- 
enth and Harney sts. This com- 
pany moved to meet increased 
demand for parts, and will main- 
tain a mail order department. 


Mack to Produce 


New Diesel Unit 


in Own Factories 


NEW YORK.—Production of its 
own diesel engine, the Mack-Lan- 
ova, is announced by Mack 
Trucks, Inc. The motor will be 
built completely in Mack factories. 


At present the engine is avail- 
able in one size. Of the six-cyl- 
inder type with 4% in.x5% in. 
bore and stroke, it has a 519 cu. 
in. piston displacement and de- 
velops 131 horsepower at 2,000 
rpms. Maximum torque is 381 
poundfeet, and the brake mean 
effective pressure is 110 pounds. 
Of the conventional six-cylinder 
form, the engine operates on a 
four-stroke cyc'e. Bosch injection 
equipment is used. 

The new engine employes the 
Lanova energy-cell combustion 
system, selected because it is 
claimed to provide the highest 
practicable power per cubic inch 
with minimum peak pressures. 
bearing loads, fuel pressure, and 
compression. Other advantages of 
the system are said to be added 
smoothness, responsiveness and 
flexibility, and low fuel consump- 
tion. 


Road is Fair Feature 


NEW YORK.—A new safety road 
surfacing material made of cork and 
liquid rubber, will carry thousands of 
visitors at the New York World’s Fair 
1939, who will ride in new Ford, Mer- 
cury, and Lincoln cars over “The Road 
of Tomorrow,” a feature of the Ford 
Building at the Fair. Called ‘“‘Mono-— 
cork,” the new material will cover 
more than half a mile of elevated 
ramps upon which the cars will be 
demonstrated. 


“A Word in Edgewise”’, a regular fea- 
ture by George M. Slocum, offers a 
unique viewpoint from the motor world 











THREE CHESTER HALE dancing students on roller skates distributed Auto- 
motive News to every booth in the big National Truck Show through the cour- 
tesy of Jack Cramer, president of Wheels, Inc. The first distribution of the 
Truck section of Automotive News was made on opening morning and the next 
distribution which included the Roto and regular Saturday issue as well as the 
Truck section was made later in the week. In all every exhibitor received at 
least five copies of the paper in addition to mail distribution at hotels. 


Okla. City’s Repair Bill 
Hit by Maintenance Head 


OKLAHOMA CITY.—Operation 
and maintenance of Oklahoma 
City’s motor equipment is a pen- 
ny-wise pound-foolish proposition 
year after year, according to fig- 
ures compiled by E. E. Scott, 
maintenance superintendent. 

Old and obsolete equipment is 
patched and repaired time after 
time, until maintenance bills on 
some vehicles run far over the 
original purchase price, his records 
show. 

Scott was allotted $129,000 for 
maintenance of all city motor 
equipment in the 1937-38 budget, 
including gas and oil for 286 ve- 
hicles. He also furnished gasoline 
out of his budget for 50-odd pieces 
of fire equipment. 

Actual allotment for mainte- 
nance and repair was $50,000, in- 
cluding tires and tubes and repairs 
for wrecks. This allows about 
$170 a year to each vehicle. 

“This sum seems fairly large if 
the cars were light vehicles that 


Court to Decide 
Effectiveness of 


U.S. Carrier Act 


WASHINGTON. —The Supreme 
Court of the United States now 
has before it the question of 
whether or not a state has the 
right to bar an authorized inter- 
state truck operator from its roads. 

The case involves the State of 
Texas and A. McDonald, a 
truck operator, whose counsel has 
attacked enforcement by the 
Texas Railroad Commission of a 
state law under which it refused 
to allow McDonald use of the state 
roads despite the fact the latter 
had authority under the federal 
act to operate in interstate com- 
merce between points in Okla- 
homa and Texas. 

Officials of the American Truck- 
ing Assns. see “the future effec- 
tiveness of the federal motor car- 
rier act hanging in the balance.” 
This decision, it is pointed out, 
will serve as a guide in subse- 
quent controversies between state 
and federal authorities with re- 
spect to jurisdiction over inter- 
state motor carrier operations. 


WASHINGTON .— Sales of automo- 
tive vehicles in Turkey during the first 
nine months of 1938 amounted to ap-- 
proximately 2,300 units, of which 2,104 
were of American origin, according 
to a report to the U. S. department of 
commerce. 





aren’t used much,” he stated. “But 
when it is considered that tires 
alone for one of our big road 
maintainers comes to about $1,000 
and that police cars, covering 
about 40,000 to 50,000 miles a year, 
each requires two complete tire 
changes at a cost of about $50 a 
change, there’s not much left.” 


He cited records of three 1934 
model police cars and explained: 

“All three cars were purchased 
in 1934 at a cost of $662.50 each. 
Since then each one has traveled 
about 140,000 miles. Maintenance 
on these cars to 1937 was $438.55, 
$361.29 and $305.79, respectively. 

“But in 1937 we spent $178.72, 
$315.25 and $319.31 for keeping 
up these cars. Elementary arith- 
metic shows that these three cars 
since their purchase have cost the 
city $612.27, $676,54 and $625.10 to 
maintain. 

“Had we traded each of these 
cars at the end of every year for 
new equipment, our maintenance 
costs would be way down and our 
new equipment replacement would 
cost very little. 

“Now if we wanted to replace 
all our equipment with vehicles 
on a par with 1934 stuff, it would 
cost about $180,000, with a mini- 
mum new equipment allowance of 
$50,000 for two years thereafter 
and at least $25,000 a year after 
that.” 


Many city vehicles are 10, 15 


and even 20 years old, Scott 
stated. 





Seek Tran sport 
Co-ordinations 





CHICAGO. — Co-ordination and 
consolidation throughout the 
transportation field, with a view 
toward reducing its excessive 
number of corporate entities, was 
one of the principal subjects 
stressed at the annual meeting 
here of the Transportation Assn. 
of America. 

One of the conclusions of the 
meeting was that a uniform treat- 
ment be accorded the four major 
forms of transportation, with no 
special treatment of the railroad 
situation. 

J. L. Madden, vice-president of 
the Metropolitan Life Insurance 
Co., was re-elected chairman of 
the association’s executive com- 
mittee, while J. A. Gordon was 
named president. 


Chicago Dealers 
to Attend Clinic 
on Management 





CHICAGO. — Under auspices of 
the Chicago Automobile Trade 
Assn., dealers of Cook County, 
along with their sales managers, 
office managers and auditors will 
sit in Nov. 9 at the first business 
management “clinic” ever to be 
held in this area for the trade. 

The affair, to be staged at the 
Hotel Knickerbocker, will be pre- 
ceded by a dinner starting at 6:15 
p. m. 

Selected as the speaker at the 
gathering is Edward Payton, of 
Cleveland, Ohio, nationally known 
automobile management consult- 
ant. At the conclusion of his ad- 
dress, the meeting will be opened 
to questions from the floor, an 
exchange of experiences, and a 
general open forum session. 

Association headquarters report 
reservations coming in at a rapid 
rate, with indications that a capac- 
ity crowd will attend. 

H. T. Hollingshead, president of 
the Chicago Automobile Trade 
Assn., stated that the “clinic” is 
the opening gun of a year-’round 
campaign by the CATA to help 
place dealer operations on a prof- 
itable basis and reduce the rate of 
dealer mortality. 


Railroads Seek 
End to Alabama’s 


Truck Pacts 


BIRMINGHAM, Ala.—A move- 
ment is under way to have the 
state of Alabama abrogate reci- 
procal trucking agreements nego- 
tiated by the State Tax Commis- 
sion with 11 other southeastern 
states. The railroads have ap- 
pealed to Governor Bibb Graves to 
investigate the validity of the 
agreement which allows certain 
classes of traffic to flow across 
state lines without necessity of 
purchasing licenses in each state. 

The agreements were designed 
principally to aid farmers who 
haul produce from one state to 
another, but the contention of the 
railroads is that an executive arm 
of the government (state tax com- 
mission) has no right to abrogate 
existing, valid legislation, passed 
by the legislature, the law making 
arm. 

On May 25 State Attorney Gen- 
eral Carmichael ruled the tax 
commission was in its rights in 
entering into reciprocal agree- 
ments, but the governor is under- 
stood to be planning to ask the 
attorney general to reconsider this 
ruling. 





New Ring Offered 
BALTIMORE.—Rounding out its line 
of piston rings, American Hammered 
Piston Ring division of Koppers Co. 
has just announced a new all-steel 
ring, Steel-Edge, and will shortly start 
shipments for jobbers’ stocks. 


“HOW TO BUY A USED CAR’ 
— DEALERS — 


The most “discussed 
book in the industry to- 
day, written by an ex- 
pert who knows all the 
dealer angles, sells for 
2 







Buy a copy—read it and if you are a 
eegpengints dealer in open territory we 
will give you the plan for selling the 
book at a profit and securing leads for 
used car sales. 


BURY & HOLMAN, INC. 
1415 No. Broad St., Philadelphia, Pa. 
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Plans N earing 


Pier Exhibition to Boast 


More Than 400 Displays 





(Continued from Page 1) 


the show, the meetings being an 
important factor in attracting 
members of the industry to the 
big exposition. 

Increasing production schedules 
among car and truck manufac- 
turers are being viewed as a 

omen among the parts, 
maintenance and accessories lead- 
ers, who expect their business 
during 1939 to experience an up- 
esses eseeasssemsinsnecece ans 


RFC Loans Hupp 
$900,000; Finance 
PlanSeenAssured 


(Continued from Page 1) 


machinery, will provide Hupp 
with over $2,000,000 of additional 
working capital—all that is re- 
quired to immediately expand 
‘production facilities to take care 
‘of the nationwide demand for the 
Hupp Skylark. This 115-inch 
wheelbase six, which made such 
a hit at the automobile shows, 
has been responsible for an un- 
precedented demand for the Hupp 
franchise on the part of automo- 
bile dealers. 

Davis said production on the 
Big Six and the Hupp Eight, 
which started early in November, 
would be continually increased to 
take care of the large bank of or- 
‘ders received since the announce- 
‘ment of the new low prices. Pro- 
‘duction on the Hupp Skylark, 
‘which delivers in Detroit for $895, 
will be vigorously pushed until 
the factory is running at capacity. 


Col. Speaks Urges 
Motorists Lobby 


Against Taxation 





SPRINGFIELD, Mass. — Col. 
Charles E. Speaks, president of the 


Fisk Rubber Corp., Saturday 


called upon 30,000,000 motorists in 
the United States to form the 
world’s most powerful lobby to 


‘protect themselves against ever 


‘increasing motor vehicle taxes, 
which, he said, have jumped 380 
percent in 15 years. 

Legislatures in most states this 
winter will consider between 7,000 
and 8,000 bills affecting motorists 
and various phases of the auto- 
mobile industry, and approxi- 
mately 1,000 may be expected to 
be enacted, he said. 

“It is the personal responsibil- 
ity of all motorists,” Col. Speaks 
declared, ‘“‘to see that these bills 
do not affect them adversely. 

“Today they are paying one out 
of every seven tax dollars col- 
lected by federal, state, and local 
agencies. These motor taxes 
reached a new peak of $1,585,000,- 
000 last year, and they have in- 


‘creased more than $1,200,000,000 


in 15 years, jumping every year. 

“Every car owner now pays 
more than a third of all his gaso- 
line costs in taxes, and yet 1342 
percent of the income from this 
tax was diverted last year for 
non-highway purposes, 
Col. Speaks pointed out. 













Choose the Chelsea 


Here you will find everything to further your 
comfort and enjoyment — outside ocean-view 
rooms ... sun deck . .. beautiful dining 
room at the coean'’s edge .. . superb cuisine 
... varied sports... end en! 

You'll lite your fellow quests... and the 
delightfully friendly: atmosphere of The 
Chelsea. .. «Special, Weekly Rates. 


ATLANTIC CITY 


JOEL WILLMAN + 9. CHRISTIAN MYERS - sULIAM @ WILLMAN 





turn. They state that when busi- 
ness is good, as anticipated, in 
the car and truck trades, dealers 
are more willing to spend money 
for much needed modernized 
equipment to take better care of 
service requirements. 

Headquarters during the show 
will be established by the MEMA 
at the Blackstone hotel, by the 
MEWA at the Stevens, and by the 
NSPA at the Sherman. 


Output Increased |= 


To Match Orders 
In Kansas City 


KANSAS CITY.— While some 
dealers here have been unable to 
obtain enough new cars to fill 
orders, this situation is rapidly 
clearing up and deliveries are be- 
ing made at a faster pace. 

The schedule of the Chevrolet 
plant here has been “stepped up” 
to 550 cars daily while the Ford 
plant is producing more than 300 
cars a day with this output to be 
increased. This gives the dealers 
in these lines a better chance to 
obtain cars for quick delivery 
than those depending on train or 
motor transport delivery. 

Sales for October as shown by 
the registration figures compiled 
by the Kansas City Motor Car 
Dealers Assn., reflected that “in 
between” period with a total of 
586 new cars registered for Jack- 
son county (Kansas City) for the 
month. Commercial car registra- 
tion for the month was 77. Dealer 
members of the association in 
Kansas City, Kan., reported 110 
new car registrations for the 
month with 10 commercial cars 
sold. The Kansas City new car 
sales so far this year total 9,736 
oa the commercial cars totaling 

Used car sales have continued 
active through October and into 
November. A total of 1,442 sales 
was reported for October with 
stocks on hand reduced to 1,723 
cars. 

The dealers in Kansas City are 
very optimistic following the ar- 
rival of the 1939 models and with 
the stage set for the auto show, 
opening Nov. 26, they believe that 
sales will show a big upturn. 





Car Show Opens 
In Kansas City 


KANSAS CITY.—tThe stage is 
set for the Kansas Auto Show 
which will open in the municipal 
Auditorium here Nov. 26 and 
close Dec. 3. More than 200 cars 
of the 1939 lines will be on dis- 
play along with exhibits of trucks, 
airplanes and many automobile 
accessories. 

It has been the custom in past 
years for the automobile show 
to provide continuous programs of 
entertainments for the visitors at 
the show. This part of the pro- 
gram this year is taking new 
turn. Where in the past, pro- 
fessional entertainers were used, 
this year a “talent contest” is to 
be conducted, The winner to be 
presented with his choice of a 
deluxe model Ford, Chevrolet or 
Plymouth car, or cash equivalent. 


Dealer Not Liable 
For ‘Try-Out’? Damages 
FRANKFORT, Ky. — The Court 
of Appeals this week held an au- 
tomobile dealer is not liable to a 
person injured by an automobile 
operated by a prospec- 
tive purchaser given possession of 
the car for a ‘‘try-out.’’ The 
opinion sustained a Boyle Circuit 
Court order dismissing on demur- 
rer a damage suit by the adminis- 
tratrix of the estate of Wood 
Wayne against R. G. Woods, a 
dealer. 








ROY A. FRUEHAUF (left), vice-president and recently appointed general 


sales manager of the Fruehauf Trailer Co., 
crack Fruehauf driver from Kansas City, on 


reets Thomas H. Rogers (center), 
is arrival at Detroit to attend the 


recent ATA convention. Rogers was given the trip in recognition of his 200,000- 


e no accident record. 





Tool Engineers to Study 


Machine Effect on Society 


NEW YORK —A nationwide 
fact-finding program to determine 
the effect the Machine has had 
and is having on employment and 
standard of living has been 
launched by the American Society 
of Tool Engineers. 

Every resource of the society 
together with the co-operation of 
universities, publications, econ- 
omists, national research boards, 
etc., is to be organized into a re- 
search bureau to get at the real 
facts. 

In announcing the program, 
Walter F. Wagner, ASTE presi- 
dent said: 

“There is probably no question 
as vital to society in general to- 
day, as the problem of what effect 
the machine is having on em- 
ployment or unemployment — on 
raising or lowering the standard 
of living and income of the na- 
tion as a whole. 

“Not a day goes by but that 
claims and counter-claims are 
propounded publicly to the effect 
on the one hand, that the ma- 
chine is creating unemployment— 
and on the other, that the ma- 
chine is responsible for increased 
employment and higher standards 
of living. If the argument ended 
there, perhaps, the question might 
well be disregarded as being 
mainly of theoretical importance. 
But day by day the question is 
coming more and more into the 





Casing Shipment 
At Highest Level 
Since August, °37 


NEW YORK.—Shipments of 
pneumatic casings during October 
1938, are estimated at 4,285,233 
units, by the Rubber Manufac- 
turers Assn. This is the largest 
number shipped during any month 
since August 1937 and represents 
an increase of 8.7 percent over 
shipments made in September, 
and 8.5 percent over shipments 
for October 1937. 

Shipments to the automobile 
manufacturers were considerably 
larger than for any other month 
this year, and again contributed 
substantially to the increased 
sales volume during October. In- 
dustry sources indicate that while 
October replacement sales ex- 
perienced a seasonal decline as 
compared with September, they 
were considerably above October 
1937. 


The association estimates pro- 
duction of pneumatic casings for 
October at 4,275,619 units, an in- 
crease of 7.7 percent over Sep- 
tember and 7.3 percent over Oc- 
tober 1937. 

Pneumatic casings in the hands 
of manufacturers October 31 are 
estimated at 8,518,867 units. Al- 
though stocks on hand were 1.3 
percent greater than on Sept. 30, 
they were 26.8 percent less than 
on Oct. 31, 1937, and continue to 
be below what is considered a 
normal level. 





foreground. It is entering gradual- 
ly into every consideration affect- 
ing the future of our society—on 
the farm, in industry, and in the 
home. 

“The entire question is too 
vital to the future well-being of 
our nation and society to con- 
tinue to be primarily a subject of 
debate. The American Society of 
Tool Engineers believes that only 
a complete knowledge of all con- 
tributing facts, properly analyzed 
and interpreted, can furnish the 
real answer.” 

“Our first step in carrying out 
this program is the setting up of 
committee structures to tackle fhe 
question from different angles. We 
are very happy in having se- 
cured the assistance of John M. 
Younger, professor of industrial 
engineering, Ohio State university 
and first honorary member of the 
ASTE, to function as_ general 
chairman of the fact-finding com- 
mittee structure. 


Completion for ASI Show, Dec. 5 





New Sales Marks 
Are Reported at 
Willys-Overland 


TOLEDO.—Following the close 
of the leading automobile shows 
throughout the country, Willys- 
Overland Motors, Inc., report or- 
ders on hand for new Overland 
cars for shipment in December 50 
percent above those of the same 
month last year, with added de- 
mands for shipments coming in at 
a steadily increasing rate. 


November orders were materi- 
ally in excess of production for 
the month as distributors and 
dealers in all points where motor 
car shows were held reported an 
enthusiastic reception of the new 
car which was greater than that 
ever shown before during any 
automobile show period. 

Retail sales made directly at 
the exhibits at the automobile 
shows are reported as having 
greatly exceeded those of last year 
and dealers and distributors are 
experiencing a demand for im- 
mediate delivery of the new Over- 
land equal to that of the best 
sales months since 1937. 


An especially heavy volume of 
orders is being received for the 
deluxe models of the new Over- 
land, the company reported. 

Production at the Toledo plants 
is close to capacity with more men 
employed than at any previous 
time this year except for one 
period early in the past spring. 
New men are being taken on reg- 
ularly and all departments in the 
manufacturing division are in full 
operation. 

Interest among new dealers is 
stated as being unusually keen. 





The truck section of Automotive 
News is the only publication edited 
entirely for the truck, trailer and 
truck equipment dealer. 








eet George Ames* 


Legionnaire 





power. 


GEORGE IS A SUCCESSFUL CITIZEN, 44 years old. 
95% of the 916,448 Legionnaires are between 36 
and 55 years of age... At the height of their buying 


GEORGE OWNS A GROCERY STORE. 367% of these 
Legionnaires own their own business. 597% more are 


Ww < 


gainfully employed. Less than 5% are unemployed, 
retired, or on relief. 


GEORGE HAS A GOOD INCOME. Average Legionnaire 
income is $2,545. Average U. S. income (1936)— 


$1,244. 


GEORGE SPENDS HIS MONEY. Majority of Legion- 
naires buy cars, radios, mechanical refrigerators, vacuum 


cleaners, washing machines and other expensive items, 
not to mention clothes, food, insurance, etc. for them- 


selves and families. 





George and his family read The American LEGION 
Magazine. Every month, 


916,448 X GEORGE = 2'4 BILLION DOLLARS! 


Complete facts about LEGIONPOWER are available in Ross 
Federal Research Report, May 31, 1938. We will be 
glad to supply a copy. 


*Fictitious name for average Legionnaires 
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1939 Model A 


Engineers Hear Discussion 
Of Automotive Advances 


By Jim Sullivan 
Staff Correspondent 
BOSTON.—Dean A. Fales, asso- 
ciate professor, automotive en- 
gineering, Massachusetts Institute 
of Technology, in his annual talk 
on what is new on the 1939 mod- 
els, gave members of the New 
England section, Society of Auto- 
motive Engineers, some interesting 
facts last Tuesday night at the 
Engineers Club. 


Dean Fales began with styles 
and went through the subject 
thoroughly, with particular em- 
phasis on safety. Stating that style 
inside and out was outstanding in 
1939 cars, he predicted that it 
would create new business and 
cars would be dated from now 
on. He named different makes as 
examples of what appealed to him, 
then explained why. 


While bodies are wider and 


Five are Named 
To Sales Staff 
At Studebaker 


SOUTH BEND.—tThe appoint- 
ment of five new men to the 
Studebaker sales organization is 
announced by Geo. D. Keller, 
vice-president in charge of sales. 


F. J. Kester has joined the Sales 
Training division and is located 
in the general office. He was for- 
merly connected with the Chev- 
rolet Motor Co. as assistant zone 
manager and assistant accessories 
merchandising manager in Detroit. 

W. H. Stevens, formerly with 
the Oldsmobile division as district 
manager for three years, is ap- 
pointed district sales manager. He 
will join the Chicago branch. 

J. E. Sage is appointed district 
sales manager and will work out 
of the Kansas City branch. He 
has been with the Chrysler Sales 
Corp. in various capacities for 
seven years. 

R. C. Lighthall, retail salesman 
for the Studebaker branch in Buf- 
falo, New York, is promoted to 
district sales manager and will 
headquarter in the Pittsburgh 
branch. 

J. M. Collins is appointed dis- 
trict sales manager operating out 
of the Atlanta branch. He was 
formerly associated with Chevro- 
let as district manager for six 
years. 





Britain Prepares 
Plants for War 


LONDON (UTPS).—Automobile 
factories, which in the case of war 
would immediately switch over to 
the manufacture of aircraft, are re- 
ceiving immediate attention in the 
general scheme for Air Raid Pre- 
cautions. 

A program costing $100,000 for 
the provision of bomb-proof shelt- 
ers and covered trenches, is, for 
instance, being carried out at the 
Longbridge factory of the Austin 
Motor Co., where 22,500 persons 
are employed. Telephone ex- 
changes and electricity generators 
will be installed in the various re- 
inforced concrete shelters. The 
entrances are protected by 10,000 
sandbags and it is claimed safety 
is ensured for anything up to a 
500 pound bomb. 

In emergency the entire factory 
would be evacuated, except for 
one man who would be left in 
charge of the boiler house. Sim- 
ilar schemes are also under way at 
many more of Britain’s auto fac- 
tories. 





Makers Set Congress 


WASHINGTON.—The 1938 meeting 
of the Congress of American Industry 
annual gathering of the nation’s man- 
ufacturers, will be held in New York 
Dec. 5-9, it was announced this week 
by Charles R. 
National Assn. of Manufacturers. 


Hook, president of the | 


lower now, he stated that they 
would be more so next year with 
fewer using running boards. The 
start this year with making run- 
ning boards narrower, or giving 
the buyer an option to do without 
them, was a trend indicating what 
was coming, he added. 


Fales said that doors which 
flared out to cover sills would 
bear watching from the angle of 
collision damage. Also fancy 
bumpers might lead to that phase 
and be a bit dangerous to pedes- 
trians. Lights in mudguards were 
coming more. Then he amplified 
the possibilities of accidents get- 
ting lights out of focus, weight of 
ice underneath fenders in relation 
to focus, also dirt. 


There is no sales resistance to 
have rear number plates in the 
center, he stated. He wondered 
why it was not done before. The 
factor as to sales applied to locks 
on both front doors now in vogue. 

Taking up inside style, he com- 
plimented the makers on narrower 
pillars, larger window area and 
windshield wiper area _ limited. 
Public reaction to more vision was 
very favorable, he said. Sunshine 
roofs, concealed hinges and silenc- 
ing bodies were commendable. 
More V windshields did not ap- 
peal to him. 


Important Achievements 


Prof. Fales ranked ventilating 
systems as the most important in- 
side improvements. It meant, 
among other things, greater safety 
in eliminating dangerous gas 
fumes seeping into cars, he told 
the group. Heavier mufflers were 
also a most hopeful improvement. 


He also said there were two 
schools of body design. The first 
with phaeton effect (super struc- 
ture). The second, bodies with 
built-in trunks and no hump. Rear 
windows at an extreme angle 
might be changed, he suggested, 
due to snow and mud obscuring 
vision. 

Economy has been getting atten- 
tion for some years and the results 
are very gratifying, he said. En- 
gine compression ratios have been 
going up and down with the aver- 
age down a little. Clutches on 
1939 cars have been simplified and 
made easier to operate. Hypoid 
axles are now accepted generally 
and brakes have been improved. 

There is more independent front 
spring suspension this year. Also 
the leaf springs are much better. 
With higher center of roll and sta- 
bilizers it is easier to hold the 
road on curves. Transmissions and 
other units were discussed, also 
reference was made to trucks, 
buses and diesel power plants. 


As Dean Fales saw the future, 
the enthusiastic welcome accorded 
the new cars with more vision will 
encourage all makers to continue 
to improve this feature. Pressure 
heating and ventilating of one 
manufacturer has met with such 
approval that many cars have in- 
corporated similar features. 


Signal Is Praised 


Widespread use of such systems 
will make necessary the built-in 
direction indicator pioneered by 
one maker in the United States 
this year, as no driver will want 
to open a window for hand-signal- 
ing in bad weather, he said. And 
eventually such indicators pos- 
sibly will become mandatory as a 
safety measure by legislatures 
passing laws for them, he added. 


Tribute was paid to the ad- 
vances made in comfort by new 
types of seats. What has been done | 
this year will be copied by some} 
others in the future. Because 
fatigue causes a high percentage 
of industrial accidents and it can 
be assumed that it is likewise re- 
sponsible for automobile crashes, 
Fales stated. Poor vision, poor 
ventilation and poor seating posi- 
ition and seats are the prominent | 
|factors to be eliminated, Prof.| 
'Fales stated. | 
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RICHER APPEARANCE and larger size, with bigger load space for bulky loads, marked this new 1939 Plymouth Wi 
commercial pick-up truck just announced. Also available is a chassis-and-cab combination, on the same new heavy 
duty chassis with 116-inch wheelbase. It has a rugged truck-type frame with side channels six inches deep and five 
cross members for extra strength. Prices are lower. 





Plymouth Lists Prices on 
New Commercial Cars 


DETROIT. — Prices on a new 


line of 1939 Plymouth commercial 
cars were announced by the fac- 
tory this week. Production of the 
new commercial models, listing 
many improvements over last 
year, is already under way, and 
sample cars are now being shipped 
to Plymouth dealers throughout 
the country. 

The following prices, which are 
lower than the prices of similar 
models last year, have now been 
set for Detroit delivery of 1939 
commercial types: 

Plymouth half - ton commercial 
chassis with cab, on which the 
user can mount any type of spe- 
cial body best suited to his re- 
quirements, $545. Commercial 
pickup truck, with all-steel box, 


Funeral Services 
For E. L. Valance 
At Buffalo Sunday 


BUFFALO. — Edward L. Val- 
ance, 56, assistant general man- 
ager of Houde Engineering Corp. 
died here early Thanksgiving Day 
morning. Mr. Valance was at one 
time manager for the distributor 
of Simplex, Kissell, and West- 
cott cars. Later he became sales 
manager for the Ericsson Mfg. 
Co., makers of the Berling mag- 
neto. 

Following his connection with 
Ericsson, Mr. Valance became 
sales executive with Pratt and 
Lambert, Inc., makers of automo- 
bile varnishes and in 1928 joined 
Houde. In his position with Houde 
he traveled extensively among 
automobile distributors and be- 
came well known among Detroit 
factory executives. He was a 
member of the Society of Auto- 
motive Engineers. 

Mr. Valance’s home was at 
North Collins, N. Y. He is sur- 
vived by a widow and son. Fu- 
neral services will be held in 
Buffalo Sunday afternoon. 


Mich. Jobs Rise 
19Z in October 


DETROIT. — Employment in 
1,046 Michigan plants totaled 363,- 
593 in October, an increase of 18.9 
percent over September, but off 
33.6 percent from October, 1937, 
according to the report of the state 
department of labor. 

The survey, which covers all 
types of industry, reveals that av- 
erage weekly payrolls last month 
amounted to $12,019,158, up 24.6 
percent from September, but a 34 
percent decrease from October, 
last year. 








“A Word in Edgewise”’,, a regular fea 
ture by George M. Slocum, offers a 


unique viewpoint from the motor world 


$575. Complete details are not 
finally set for the commercial se- 
dan with panel body, which will 
be announced later as a special 
type for rapid delivery work. 

The new Plymouth commercial 
chassis has stronger “eye appeal,” 
and new, Vee-type windshields 
which add to the roominess of 


drivers’ compartments without 
sacrifice of load space. 


For maximum safety, bodies and 
cabs are of solid steel construc- 
tion. These are mounted on @a 
special commercial car chassis of 
116-inch wheelbase, of which the 
structural foundation is a rigid, 
truck-type frame. For extra 
strength and durability, side frame 
channels are 6 inches deep and 
are reinforced by five cross mems 
bers, including the front bumper 
which is built as an integral part 
of the frame. 


Dealers Seek Authority to 
Add Incidental Charges 


FORT WAYNE, Ind. — Resolu- 
tion that dealers be authorized by 
manufacturers to pass on to the 
consumer certain incidental han- 
dling charges was unanimously 
passed here last week by the Fort 
Wayne Auto Trade Assn., the 
membership of which accounts for 
95 percent of this city’s new and 
used car volume. 

The charges considered include 
advertising, sales promotion, han- 
dling, delivery, loading and dock- 
ing charges, as well as a reason- 
able profit on the money involved 
in handling of these items. 

The reasons behind the resolu- 
tion were stated as follows: 

1 “The business of selling motor 

.vehicles at retail is one in 
which the factory discount to the 
dealer affords a much lower mar- 
gin of gross profit than for other 


Harry Fosdick 


Dies in Boston 





BOSTON. — Harry Fosdick, one 
of the pioneers in the automotive 
industry, died November 17 in 
Brookline. He was 65. 

Mr. Fosdick was the winner of 
the first “Climb to the Clouds” up 
Mt. Washington in the early 
1900’s, and in 1902 made a record 
run from Boston to New York in 
13 hours, 39 minutes. 

He was connected in sales and 
executive capacities with many 
companies, including Mobile 
Steamer, Winton, Pathfinder, Ste- 
vens, and later Chevrolet and 
Chrysler. He was first treasurer 
of the Boston Automobile Dealers 
Assn. 


|Colo. Court Upholds 


mechanical units selling to the 

public for $100 or more and 

2 “In the absence of necessary 
preventative measures in which 

the manufacturers and dealers co- 

operate, through which destruc- 


tive competitive methods in the 
retail field could be effectively 


curbed and 
3 “Such competitive practices 

make it difficult and often im- 
possible to operate a retail motor 
vehicle business at a profit where 
the dealer is governed by busi- 
ness common sense and a desire 
to deal fairly with the public and 
4 “There has been a tendency 

during the past years to still 
further reduce the dealer’s gross 
discount by making it compulsory 
for him to absorb certain charges 
imposed by the manufacturer 
which should legitimately be 
passed on to the consumer.” 

The resolution was stated as 
follows: 

“That the Fort Wayne Auto 
Trade Assn. by unanimous ap- 
proval of its entire membership 


whose combined sales of new and O 


used motor cars and commercial 
cars constitutes more than 95 per- 
cent of the gross volume in Fort 
Wayne, does hereby recommend 
to manufacturers that retail deal- 
ers be authorized to pass on to 
consumer the following charges: 
Advertising charge; sales promo- 
tional charge; handling and de- 
livery charges; loading or docking 
charge. 


New Record Set 
at Detroit Show 





DETROIT.—A new 10-year rec- 


State’s Fair Trade Act! org for car sales was established 


DENVER. — The unfair’ trade! at the automobile show here, with 


| practices act passed by the last 
session of the Colorado Legislature 
was upheld by District Judge 
|Henry A. Hicks here last week in 
| the first test of the law, aimed at 


|the selling of merchandise below | 


cost. Judge Hicks granted a per- 
manent injunction restraining a 
|local chain firm from disposing 
|of any goods for less than the 
|cost of the merchandise plus the 
cost of selling. 


| orders written for 1,483 units val- 
| ued at $1,600,000, according to H. 
|'H. Shuart, manager of the show 
jand of the Detroit Automobile 
| Dealers Assn. 

This represents a sales increase 
at the show of about 38 percent 
above sales during the 1937 show. 

The increase was registered de- 
spite an appreciable decrease in 
attendance, which totaled 121,000 
paid admissions. 
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an Production Pace Continues to Outstrip Last Year 











Current Output 


Cut by Holiday 


AN’s Production Estimate 
U. S. and Canada 


Passenger Car Registrations 
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aon te | 15 | 10,864 | 16| 46,350 | 14| 35,486 reached this|PACKARD ....... 1,420 2,500 1,750 6,242 106,063 47,323 
and five Graham ........ 168|17| 3,405 |17]| 12,498|17| 9,093 vent +HUDSON ........ 1,950 1,450 2,500 8,900 104,292 47,423 
Miscellaneous ... 119] | 2113] | 2698] ‘| 585 Production| SS EUDEBAKER ... 1480 598 1,481 5,411 86,725 43,339 
Seni haan —- NASH wo 1,556 1,414 1,500 5,712 80,501 26,801 

ae ee EH WILLYS ........ 1195 639 812 2,720 74, ; 
without TOTAL. .......92,934 1,437,079 3,063,882 1,626,803 will run about GRAHAR . 168 296 225 955 iase7 tie] 
— 25 percent/+BANTAM ae x. aia 30 =: 128 wees 2,924 
ath above output in} HUPMOBILE ..... 102 95 82 202 1,326 497 
, ie the same week|+MISCELLANEOUS 5,370 5,000 7,210 25,590 352,532 354,012 
al Plant Activit ae ee a ee ee ee ae ee 
assis of y will of course} +TOTAL......... 85,034 61,590 93,981 336,159 4,766,015 2,414,696 


be under last 
week’s 93,981 
units. 

Leading pro- 
ducer currently 
continues to be 
the General 


ich the Bantam 
2 rigid) Buick 
r extra 
> frame 
ep and Chevrolet 
; mem- Chrysler 


bumper De Soto 


maintaining previous week’s pace 
operating at peak on four days currently 
output holding firm on four days 
rate boosted again; working four days 
holding steady pace on four-day work week 
three days scheduled; rate up somewhat 


*Revised. j+Includes trucks. 





on a level with last week’s 20,160. 

Hudson will lead the independ- 
ents with 1,950 units; followed by 
Nash with 1,150; Studebaker with 


ee 


Used Car Index 


The average used car prices, 
taken from the weekly Used 
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er fins vb cng Sedu eaenen output speeded on four days this week Motors group, 1,480; Packard with 1,420; Willys i ion Prices chart, shows 
Ford getting four days at upped rate currentl with a projected} with 1,195. Graham will build ee 
eee ee ee ee ee wee eee ee y pp y total of 40,260 about 168 units, Hupmobile 102, High Low 
EER cies. iv.s CSA ata ewe expects three days at steady pace| cars and trucks, against 26,388 and Bente shout 36 NTE nies Ridhiasecasthss $501 
a Sis do's deo sis nine leleleemietd rate boosted again; working four days | during the same week last year, P Feb. Average 
NG 6s <1 xhavcnssenahaenehpnmnis expects four days this week | and 43,446 units last week. iaiitdn Mien poy a 
oy ee reece production stepped up on four days currently|_ The Ford group, Automotive astic’s Urders steee May fomnae 
es ED ich a ok aia ve eee nee output doubled this week; four days | News estimates, gt gene d 13,- “an > aes or ee Pises || June Average 
, as 
a four days carded with output steady this week 50 units Curing ° 9,230 in’ the| have been increased sharply by|| July Average 
to the : . compared with only in tie | Thermo-Plastics, Inc., subsidiary of Aug. Average 
d UN vein cccnsseesanss holding firm pace on four days this week | same week last year and 14,785| Standard Products Co., following an- Sept. imine 
NIN ico o's o's nie oe gradually upping operations; four days set|last week. Of this week’s total, nouncement of two awards for its Ou. 1 “a 


development of such use, it was stated 
by the company this week. It was an- 
nounced that unfilled orders in the 
ee plastic division on Nov. 1 


1,555 are new Mercuries. 
Chrysler projects 18,065 units 
for the week, substantially above 


cessary Pontiac 


| which gtudebaker 
ers co 


rate boosted on four-day week currently 
four days with rate levelled off slightly 
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Oct. 15 .... | 
Oct. 22 .... 
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NN 6 ii.bajn Glee soso sas te alee eee final lines operating on four days |. : : showed an increase of about 32 per- 
estruc- its 13,980 units produced in the t Oct. 29 
in the (N. B.—Thanksgiving holiday cuts all schedules one day.) same week last year, and almost eae aoe. a oa © ; ae fe 
































Oct. New Car Sales N ( | ( R b M h 1938 19 97 
. + be 
actices!| “Te Top 120,000; ew Commercial Car egistrations y Months, 
motor Nov. Up 40% , " ) 
where s a Z ‘ 
/ busiz DETROIT. — Automotive News’ e| 3] 5 2 § 
—_— 2 = = 3 c o 3 3 eo a “ 
~— early estimate of new car reg- MONTHS rar: ge | § e| g z sizil glelalé : 3 slel.i32 sneeniees 
istrations during October of 120,- giei83 § -| 2 3 = : : 3 $ ¢ E 2 Fis =| 3 : 
ndency 000 to 130,000 units seems likely | <{/|ma] 0 a A; A | me] he Cl} ELS Sa 2 /a] ae] al} al} e| ele] 
to still to be borne out. 2 12a; 3306) 1776) 10 % pT SSE 
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vd @ sales are running 40 percent or | April alo = 127| 12064) 418] 164) a 136] seri 1982} 80 7 e200] 371| 777| 263) 43) 189) 326) 176; sal ———.— April 
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Ma 215) 32206)'3 
Truck registrations should i 31] 197] 183| 20146 B16] 178] 5893) 204, 19884] 4416] 4891 1101 7071] 5701 1447| 4111 1201 701| 73] 77 Sool esoratae May 
Auto confirm the predicted 22,000 units; | Fre 38) 238 116) 10041 339 122] 3085 36 g505| 1761/67) 38 4138| 322| 695| 223| 38) 158| 276) 197| 191] 30654;38 Fans 
is ap- 43 states to date report 15,757 17177 113] 6191| 226] 17760| 4146} 565! 157| 6925| 540] 1696] 454) 94) 651| 521 82) 305) 58626)"37 une 
ership titles issued, against 32,276 during | juiy 38 i mi 11226] 382] 177| 3236] 117| 9425) 1675) i 39) 4782| 347 | = 3 oa = a = 219 33475/°38 —a 
w and October 1937. 37) 281) 152| 17809] 764] 63] 6508] 225) 18934] 4237| 579] 127] 7539] 622| 1715} 480) 107 283} 61686|'37_ 
oe August 33 | 88| 111| 11268| 397| 96] 3286) 125| 9471| 1909| 61) 39 5361| 370} 593| 231) | 29 250 aa 180) 34231 (38 “August 
ue Fourth Dimension, a regular feature 174) 134) 19477 665| 115] 6906] 161| 16526] 4529] 539| 99/ 7700] 430| 1664) 337) 93] 556] 421! 105) 241) 60872)°37 
+ i ’s of auto- | September *38| 129) 123| 6577) 318| 88] 2285| 135| 8296) 1513| 28) 34) 5296| 353| 391| 252) 30| 167) 269| 143) 143) 26570)38 as 
n For§ »y Pete Wemhoff, offers news of a . 37] 184 94f 16703} 649] 109| 6521| 131) 16292] 3602| 412} 112| 6639] 413) 1440] 268| 76 355| 396| 75] 240} S711 137 Sopsomaper 


motive advertising. 


































































































nmend 
| deal- * “ 
on 9 P Car Registrations by Months, 1938-1937 
arges New Passenger Car Registrations by Months, - 
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ocking ion 
a . g x 5 
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crease *""* at 9181! 7555! 26207) 484611 91404] 21172) 1131/ 70353) 2957! 21039) 22705|139357185113| 2373) 87486] 1404| 9894) 7618) 10074) 7040) _5737|__ 2221 3602361'37 
enemas - , 37087) 12807) 770| 37706) 1083) 6784| 7001! 66151130499! 1291| 31790) 273| 2962| 2612) 3782] 3045| 982| 216] 148900/°38 July 
pone —_ 37 aa76| i712 27093) 49661 93348 20997!  969| 75468! 3060| 20702) 23354/144550185130| 2321| 87451] 1431| 9452) 7411| 9076| 6717| 6117| 214) 365767|’37 
” sa sai - : , 70011 10173) 619| 35684) 981! 5856) 5749! 59062127079! 1170| 28249] 258] 2854) 2528] 3455] 3177/ 1119} 252] 127955/’38 August 
oo Regu 31] seal Tan) 24019) 437301 835921 18344) 998) 71211/ 2742| 17563] 20916!131774154751| 2206) 56957] 1315| 8330| 6465! 7649) 5378| 5242| 256) 306958|'37 
O08 «......... ae 099) 21720) 7058} 416] 24348; 547) 3394) 3131! 38894120735; = 473) Z1608) §=—Z37|  20z0) 1977! | 2673} 3081; 898) 161 93269 |'38 eptember 
epee 37 | 7000, $596! 1a081| 31255] 60832| 11752| 657| 57579| 186 11694| 14951| 98494]50136| 1784) 51920] 1281| 5528| 4460] 4795| 4475| 3626) 235683 |'37 











4-pass. speedster, $497.50; deluxe speedster, 
$549; station wagon, $565. 

HUPP—Stand. six 4-dr. sed., $1,045; reg 
six 4-dr. sed., $1,180; deluxe six 4-dr. sed. 
$1,222; cus. six 4-dr. sed., $1,340; reg. eight 
4-dr. sed., $1,325; deluxe eight 4-dr. sed 
$1,365; cus. eight 4-dr. sed., $1,465 

WILLYS—Stand. cpe., $499: deluxe cpe 
$574; stand. clipper. $539; deluxe clipper 
$575; stand. 4-dr. sed., $563; deluxe 4-dr 
*ed., $614; custom 4-dr. sed, $i" 


































































































































































































National Average, All Makes, $407-$480 


| Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 
_clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 
| prices have been compiled from published figures to establish the trend of the market and the resulting national index. 


Where no prices are quoted, no car of make and model was offered during the period covered. 
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12 AUTOMOTIVE NEWS, SATURDAY, NOVEMBER 26, 1938 
SS 
1939 Delivered Actual top and bottom prices om 1935, 1936 Atlanta Georgian-American; Pittsburgh Press; 
Pri Li t and 1937 Used Cars, as advertised in local ? * Cleveland Plain Dealer; Detreit News; Chi- 
ce Ss newspapers of current week. SEDAN prices Used Car Sellin Prices cago Herald-Examiner; St. Leuis Globe- 
Buick, Series 40 — Bus. cpe., $894; sport only used in this comparison. Newspapers co- Democrat; Cincinnati Post; Minneapolis Jour- 
cpe., $950; 2-dr. tour. sed., $955; 4-dr. ——. ncinte: aoe _ New ba eae ae News, Examiner; San 
tour, sed., $996; conv. cpe., $1,077; sport me! o his ortd - Telegram ° , : 
a, an. Geeles GO-bee. tour. aed. (As Advertised, Week Ending Nov. 12, 1938) 
$1,205; sport cpe., $1,175; 4-dr. town sed., . . > ’ ’ 
$1. a8; conv. epe., $1,943; sport phae., $1.- Boston N.Y. Atlanta Pittsb’g Clevel’d Detroit Chicago Cincin’ti St. Louis Min’plis Los Ang. S. Fran. Nat. Av. 
e 80—4-dr. ” ’ , ith ” | 
unt, onme: Serene, a, si aee; epert Buick “40 "38 | $645-$695 |$695-$765|$725 |$575-$625|$565-$695 |$545-$645| $675-$695 |$585-$695 |$597-$685 | $595-G685 |$650-$675 |$695-$7 45 |$620-$700 
phae., $1,983. Series 90—4-dr. tour. sed. |= = A » ~ 
$2,074; 8-pass. tour. sed., $2,350; limousine, | _ o> et =i 37] | 525 | 495- 525] 475- 495] 395- 545| 445- 495| 395- 495| 435- 495) | | 495- 595| 645 | 460- 535 
ie 36] | 297— 345| 395 | 350- 399) 345 | 395 | 345 | 325= 375| | | | 475 | 333— 400 
CADILLAC, Series 39-61—Cpe., $1.610; 
tour. _ a conv. ape. 61.970; o-pess. Buick “50-60” 38] 665- 725| 695- 745) | 645- 675} | 665 | 675= 685] | 745 | | 765- 795) | 685- 730 
conv. sed., $2,170. Sixty Special—Tour. sed., . wienrtnttieciatinnsetestan am ao 
$2,000. Series 39-75, Fleetwood — 5-pass. 37] 485 | | | 495- 595] 495- 525| | | 475 | | | 625 | | 488- 582 
tour. sed., $2,995; 7-pass. tour. sed., $3,- 
ng i = ie oo _ 36] 375 | | | | | | | | | | | | 375 
; 5- . “ F ; 2-pass. conv. 
cpe., $3,380; 5-pass, conv. sed., $3,945; 8- | Chevrolet Master 38] 380 | | 445 | 398- 435| 365- 445] 325- 365| 395- 445| 445 | 395 | | | 465 | 376— 435 
pass. tour. d., ,105. Seri 39-90 Six- 
teen—$5,140 ~. s ei : 37] | 295 | 325 | 250 | 275— 325| 245— 295] 245- 295| 295- 325| | 295- 325) | | 272= 315 
ne eg ae Bn ee il ere 
9069; sed., $689; spt. sed., $710. Master | Chevrolet Master Deluxe 38] 445- 495! 397- 410] 495- 545| 465- 475| 389- 525| 395- 445| 495 | 475- 520) | 475- 568] 500- 625| 525- 565| 456- 560 
Deluxe—Bus. cpe., $684; coach, $699; 4- 
ae se — sed., $720; sed.. 37] 345 | | 415 | 375- 395] 345- 425] 335 | 345— 395| 345— 375] 425- 445] 395- 469| 375- 465| 475 | 365- 430 
> Spt. oo ° mmeeneeneninenes 
HRYSLER, Royal—Cpe., $918; Vict. cpe., 36] 275 | | 265- 325] | 235- 335] 260 | 325 | 265- 295) | 335- 365| 345 | 365 | 274— 336 
; 4dr. sed., $1,010; 2-dr. a 8; 
Royal ‘Windsor, si, Imperialcpe., Si. Chrysler Six 38] 595- 645| 525- 645] 615 | 500- 565| 545- 625] 525— 575| 495 | 587- 595| 575 | | | 675- 695| 560- 620 
; . co ,160; 4-dr. d., $1,198; 
2-dr. “eed... $1168; New Yorher, s1:298: 37 | | 345- 495] 495 | 375= 435] 445 | 365— 395] 435 | | 475- 495] 457- 495) | | 408~ 465 
“yy ae ia li 36) 365 «| 277 «+(|375 | 295 |250 | 315 | l (345 | | | 284- 362 
’ a . - , - eS 
ggg Fay 4-dr. tour. sed., $970: | Chrysler Eight 38] 695 | 575- 695| 645- 685| 685 | {645 | l | l l | 745 | 640- 705 
ry » Cpe., aux. seats, 
$978; 2-dr. tour. sed., $983; 4-dr. tour. sed., *37| | 495- 545) | | | | | | | | | 565 | 495- 555 
$1,033. 36] | l l | { | | ! | | 
Pe a. oe ioe De Soto 38] 525- 595| 485- 500] 565- 610! 499- 525| 495- 595| 545 | 475— 545) | 497- 595) | 625 | 510- 580 
oo” Ph tn hey aan Geluxe; 37) 465 | 425 _| 375- 435| 395- 445| 375 |_ 395 | | | 585 | 385- 471 
FORD, 60 h.p.—Coupe, $580; tudor, $620; i | ! Ln FI TE deemed ! ! a 
fordor, $665. 85 h.p.—Coupe, $620; tudor. | Dodge 38] 595 | 497— 525] 575 | 485- 575] 475- 600) 475- 585] 475- 575] 495- 595| 575 | 497- 645| 695 | 625- 645| 517- 604 
; fordor, . Deluxe— , :|- —— Se 
taae, py ag $765: page cree. ae 37 425— 475] 310- 445| 395—- 425| 350- 425] 350- 475] 365- 395| 375- 435] 445- 525| 445 | 465 | 525- 565] 550 | 400- 470 
“an Fy med ——— a ee 36] 365- 375) | 345 | 245- 345| 325- 345) 275- 325| 325 | 275- 345) | 365 | 395 | 445 | 320- 368 
sed., $940; 4-dr. sed., $965. N.B.—Super- | Ford Standard 38] | | 375— 385] 325 | 285- 375] 350 | | 395— 425) 395 | 350— 435] 425 | 465- 475| 363- 415 
charger equipment group, $130; custom 
equipment group, $198; either or both of | —_ 37] | | 325 | | 245- 295] 360 | 245 | 245— 310) | | 395 | 250- 330 
a croupe = be added to above. "36 | | 215 | | 145= 245] 175 | 165 | 145= 195) | | 275 | 158- 232 
’ til. 4 
$735; S-pass. cpe., $745; util. cpe. $750; | Ford Deluxe 38] 445- 465] 329- 465] 465 | 395 «|: 365— 495| 395— 465| 365- 395] 445- 545] 495 | 450- 495| 495— 525| 545- 565| 427- 491 
a a cae ae hy yg 37] 375 | 319- 350| 325- 385] 275- 329| 265- 365| 325 | 285- 375] 325- 425/ 329 | 375- 465) 445 | 325- 390 
$036. Six Series—3-pass. cpe., $823; tour. 36] 275- 295) | 235- 295] 195- 245| 165- 295| 225- 245| 195— 245] 239- 270) | 295- 325) 345 | 365 | 230- 293 
brough., $856; Vict. cpe., $869; tour. sed., 
$808; conv. cpe., $972: conv. brough., $1,032. | Graham 38] | | 465 | | 475 | | 425 | { | 695 | 595- 695] 455- 695 
Country Club , a eo $019: 37] | 345 | 275- 345) | | 275 | | | | | | 275— 345 
tour. broughs ; - Cpe., ; tour. 
sed., $905; conv. cpe., $1,052; conv. brough., 36] 310 | | 295 | 175— 295] | | | | 185 | | | | 180- 300 
ag mae leone howe "a Hudson Six 38] | | 585 | 525 | 595 | 475 | | 675 | 500- 618 
sed. $1,079; Vict. cpe., $1,051; conv. cpe., 37] | | 385— 395| 395 | 365 | 345 | | 445 | | | 365- 412 
1,138; conv. brough., $1,201. Country Club 
Custom Eight Series—Tour. sed., $1,174. 36] | | | 245 | 295 | |_ 250 | | | |_250— 295 
“ee Os an = a Hudson Eight "38 | | | | | | | | | | ! | | 
, x = “pass. cpe., 
$1,240; 5-pass. tour. cpe., $1,280; 5-pass. "37 | 445- 495! | | 395 | | | 595 | | ! | | 420- 545 
Seman. one’ cee I rire iene ctarashegemm dane besomenemeerashonnmedl 
ee eee _ Cpe. $1,320; 2-dr. | Hudson Terraplane 38] 545 | | 415- 435| 425- 495| 475 | | 445— 545] 445- 545) | 565~ 595] | 462- 525 
7 330; . +» $1,360; conv. cpe., 
#170; ca. ged. $1. 700, Custom =, Oe. 37] | | 245— 295] 345 | 325 | 375 | 395 | | 375 | 465 | 445 | 322— 395 
,450; cpe.-sed.. $1,480; 4-dr. sed., $1,510; "36 | | | 235~ 245] 245 | | 265~ 345) | | | | 248- 295 — 
town lim., $1,700. 
op tAse, special Nash LaFayette series— | LaSalle 38] 680- 795] 635- 845] 825- 845| 795 | 685- 895| 695 | | | 875 | 850 | 845- 895] 875 | 736— 860 
. cpe., 0; 2-dr. sed., $810; 4-dr. sed., 
$240 i aa aah te. Gee, umes = ! s ! 495- Ce 685 | 7 595 ! 495 ! 595 ! ae ! ! 595 ! ! | 2 oe 
les—all-purpose cpe., $860; Vict. sed., | | 
$855; bus. * ; 4dr. sed., ; 4-dr. 
ood. w. + le eee 7 get cecal Lincoln-Zephyr 38] 725 | 565- 735] 725 | 669- 775| 695- 745| 645 | 695 | | | 695- 745| 765 | 765- 825| 677- 760 
a cpe., 3000: ae a a. 37] 525 | 425 | | 495 | 495 | 395- 450) 585 | | | 645 | | | 452 551 
” ° 4-dr. - ° a . . W. -* 
9 er Sent Senne °36] | | | | | | | | I : | | 
-» $1,120; . sed., $1,205; bus. cpe., a 
i a Gr. ced, $1,255; 4dr. sed wet, | Nash-LaFayette a 465 ! | ! 495 | sas | ! ! 495 ! ! 465- 8 665- oes = | See 382 
OLDSMOBILE, Series 60—Bus. cpe., $777; 
club cpe., $833; 2-dr. sed., $838; 4-dr. sed.. 736] | | | | | ! | 
9 a Soe cpe., ae a Nash 38] | 479 | | 495— 595| | 525 | 495 | 595 | | { | 695 | 500- 628 
80—Bus. cpe., $920; club cpe., $971; 2-dr. 37] | | 325 | 375- 395] | | J | 525 | 595- 645] | 432- 522 
y gt rr 36] | | 275- 295] 345 | | 295 | | 295- 350) | 425 _| -288- 354 
cre. $1,045; conv. cpe., $1,195; 2-dr. tour. | Olds Six 38] 565 | 645 | 595 | 575- 625] 485- 645] 495- 565) | 545— 635| 625- 645| 585- 645| 575- 625] 645 | 560— 630 
eee ae a hee, 37] 445 | 495 | 425— 465] 425- 485] 445- 475] 375 | 435- 445] 445- 465] | 425 | 465~ 495] 565 | 432— 480 
rod — *- —, _. me. $1,700; 36] 365 | | 345 | 275- 325] 325- 395| 295 | 365 | 325~ 350! | 395 | 365- 395] 425 | 328— 380 
A ‘ * ; 4-dr. tour. sed., 
$1,295; Limousine, $1,955. Super Eight— | Olds Eight 38] 625- 695| 545- 695! 695 | | 595- 745] 645 | 675 | | | | 695 | 695- 725] 630- 710 
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—. as Pye ve, eae —. 36] 395 | 395 | | | ! | | | | | 475 | 495 | 395- 485 
$4,865; 4-dr. tour. sed.. $4,155: Victoria, 93. Pontiac Six 38] 565 | 485- 495] 575- 595| 495- 565] 495- 595] 495- 525! 525- 565] 497— 595] 575 | | 595 | 625 | 523- 573 
230; limousine, $4,690. 5| 
TeSUOOGE, Gendking Einc~Cee.. 000s: 37] 375- 465] 315- 369| 395- 425| 325- 425] 375- 475] 345 | 395— 445] 425- 465) | | 495 | 495 | 370- 451 
2dr. 688; 2dr. tour. sed. with trunk. 36] | 325 | 275- 345! 245- 340] 295 | | 275- 320) | | 395 | | 283- 350 
> #-dr., : -dr. tour. sed. with 
trunk, $740. Deluxe—Cpe., $725: cpe. with | Pontiac Eight 38] | 625 | 675 | | 545- 595] | 645 | | | | | | 585- 638 
od wa. Pe. #6.. om 2«. tour., $775; 37] 445 | 495 | 465 | 350- 395) | | | | | | | | 398— 452 
-ar., ; #-ar. tour., 5 
PONTIAC, Quality Six—Cpe., $758; spt. 36] 345 | | | 295 | | | | | | | | | 295- 345 
ae’ al tcnaee” Geocne tenc: eax, | Pocmare 190 ; 38] 695 —| 595- 645| 725 —_—|: 695— 750) 545- 695| 625 | | 675- 745| 600- 675; | 695- 765| 795 _—| 640-724 
cpe., $865; 2-dr. tour. sed.,| $871:  4-dr. 37) 545 | 575 | 545 | 495— 545] 425- 545| 445 | 545 | | 545 | 450 j | 625 | 484— 563 
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bn club sed., $955; cruis. sed., $965. | plymouth DeLuxe 38] 495- 545| 449- 465! 465- 525! 450- 495! 450- 540! 425- 475] 495 | 445— 525] 425- 495] 467- 539] 550- 575! 595 | 465- 525 
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sed., $1,400. 36] 265- 365] 249 =|: 315 | 295— 325] 265- 310| 225- 250! | 295~ 325] 329 ! | 345 | 395 | 280- 331 
1938 Delivered Studebaker Dictator 38] 595 | | 625 | 595 | 495- 545| | 545- 585| 545- 595) ! | 545- 590 
Price List 37] 425 | | { | 305- 445) | 395- 425] 450— 495) | 450— 495) | 394— 465 
SO: i ye og 36] 335 | 345 | 265 | 345 | 295- 325] 350 | | 395 | | 310- 354 
See orien ond 1938 at point of manu- | Studebaker President 38] 695 | | 675 | | | | 575- 595) | | | | | 575= 655 
acture. ces shown, with the exception aaa 
of Willys-Overland, include standard equip- "37|_ 455 | | | 435- 445) 465 | | | 595 | | | | 7 | 452— 520 
ment and federal taxes. Willys prices do "36 | ! | 350 ! | | | | | ! | | | 350 
not include federal tax. Ford and Lincoln- 
Zephyr prices do not include transporta- | Willys °38] | | 335 | 275~ 299] 295- 345] 245 | | 225- 297) | 325 | | 345 | 273- 324 
tion or taxes. 
BANTAM—Cpe., $399; spec. rdstr., $449; . 37 | | 245~ 265] | | | 197— 225| ! _| dt 22d 245 
stand. rdstr., $479; deluxe rdstr.. $525; "36 | | | | | | | | | | | | 
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U.S. Car Market Held Enlarged by New Pact 


Preferentials are Reduced 
In Twenty British Colonies 





WASHINGTON.—Duties on all 
automobiles entering Great Brit- 
ain remain unchanged, while the 
present duties are bound on com- 
plete cars and trucks of 25 horse- 
power or more, by the terms of 
the trade agreement signed last 
week by the United States and 
the United Kingdom. 

The tariff duty was bound on 
automobiles entering the United 


‘Kingdom at 331/3 percent, with 
‘the Canadian preference bound at 


08 


la 


Co es 


222/9 percent. The tariff on 
American cars entering Canada 
remains unchanged and bound at 
17% percent, and the 3 percent 
import tax is removed. 

“In recent months,” says the 
government analysis explaining 
the treaty, “the British automo- 
bile industry has been disturbed 
by substantial imports of low 
priced cars from Continental 
Europe, and there is increasing 
pressure for a still higher duty. 
The agreement safeguards the 
American trade in automobiles of 
25 horsepower or more, according 


to United Kingdom treasury rat- 
ing.” 

The undertaking extends to 
complete vehicles and_ chassis, 
both passenger and commercial, 
while “the present agreement,” 
says the report, “provides for 
concessions for American auto- 
mobiles in Newfoundland and in 
a number of British Colonies; the 
volume of trade which will bene- 
fit from these is large.” 

In 20 territories the agreement 
reduces the preferential margins 
now existing in favor of motor 
cars and parts of British Empire 
origin. Thirteen territories have 
bound the present margin of 
preference. Not all of the terri- 
tories granting these concessions 
extend them to all automotive 
products. In general, however, the 
concessions cover parts and ac- 
cessories as well as complete ve- 
hicles. 

The difference in definition be- 
tween valuation for customs pur- 
poses of the two countries was 
made the basis for an exchange 
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of notes, under which it was 
agreed that there will be con- 
sultation respecting any specific 
difficulties on valuation which 
may arise from time to time. 


In all, the two treaties cover | 


some 3,500 articles, many of 
which are related to the automo- 
tive industry, including many ba- 
sic materials such as crude rub- 
on which is bound on the free 
ist. 


Managers Plan 
Meeting on Pact 


NEW YORK. — Detailed effects 
of the recently consummated trade 
agreement between the United 
States and Great Britain and Can- 
ada will be reviewed at a meeting 
of export managers representing 
the Automobile Manufacturers 
Assn., to be held on Dec. 2 at the 
Washington headquarters of the 
Association. 

Among other subjects to be dis- 
cussed at the meeting will be the 
problems involved in improving 
the financing of purchase of Am- 
erican motor vehicles in countries 
where there are trade restrictions. 


aD 


New Trade Pact Praised 
By Studebaker Expert Chief 


NEW YORK.—‘“Secretary Hull’s 
patient diplomacy has achieved an 
armistice in the great economic 
war that has been raging these 
past years along the routes of 
world trade,’ declares Arvid L. 
Frank, chairman of the Trade 
Agreements committee of the Au- 
tomobile Manufacturers Assn. and 
president of the Studebaker Ex- 
port Corp. 

“The announcement of the recip- 
rocal trade agreement with the 
United Kingdom marks an end to 
the struggle between the two 
greatest buyers and sellers of 
goods in the markets of the world. 
Very real concessions have been 
made on both sides, marking 
achievements for both powers,” 
Frank declared. 

“There is not a home in America 
that will not be benefited, directly 
or: indirectly, by this agreement, 
which tends to stress some of the 
greatest returns of foreign trade— 
the indirect benefits. 

“Duties on American motor ve- 


ull’s | hicles to the United Kingdom have 
not been changed although there 
have been some benefits in the 
colonies. However,’ Frank con- 
tinued, “automotive manufacturers 
in the United States have not been 
solely interested in the effects this 
agreement may have in directly 
expanded sales of their own prod- 
ucts abroad. 

“If our wheat farmers, corn 
growers, producers of lard and 
and similar products become more 
prosperous through the gift of new 
markets, as they will, automobile 
manufacturers and others are 
bound to enjoy their share of the 
new prosperity. 

“Selling more cars to American 
farmers because the British are 
buying more of their produce is 
not very much different from sell- 
ing more cars to the British them- 
selves. That point is too often 
forgotten in evaluating the bene- 
fits of foreign trade.” 


New Passenger Car Registrations, 41 States for Oct., 1938-1937 


Figures in this table are supplied by BR. L. Pelk & Co., New Jersey Motor List Co., and Sherlock & Arnold 





















































































































































CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
e 2 = 
oe 
STATES - 5 3 3 ou e = a STATES 
& ° 3 S ° 4 a & 5 & 2 2 
12/3 S 5 é eg 3 1a $ ee eee 
7 o 3 z 5 2 eel 2] S$ | ae < 2/3 5 
é| 3 Z 8 5 elil slesis/elziil gle 52 
Total 31 States 38) 939, 766) +1921| 17224) 20850] 9324, 244, 12392, 615, 1777, 3270| 27622) 7703, 429, 8132] 119, 1413) 802, 2356, 3253, 697, 81] 65325/'38 Total 31 States 
or October —==_—_‘374 3842) +2987 a 13372| 29807] 8625, 300] 26289| 1113| 5997| 7686) 50010} 20185; _748| 20933] 584| 2467, 1657, 2862| 2690) 1827| 185) 113022)'37 ss for October _ 
Florida 38) 32) Ss«d15 a 464, 544) 260; 13; «249; ~—S15) fs 91, 678| 252; 28; 280) 4; 65, 35, 89) 86) 34, “al 1830/38 Florida 
37] 58) 119! 277| 493 173 | 612} 24) 104; 118) 1038] 565, 34) 599 8 73, 20; 108; 34) 72) ~—s*B 2453/37 ain 
Iowa 738) 39,20, G0} 564) 683) 232 1| 790) 30 49; 107] 1189 577| 9| 386) a = 26; 51| 105) yl i; Clo 6? lowa 
37 44 293) 437| 850] 236| 4; 1285) a —, 876; 33} 909} 1m 77; 52; ~—94|_—_—50} | 
Kansas 38 ag| al 3 yo 454] 151) | 4 a 1s 313) 9| 322 a 20; +930; +57) = 14) 1828/'38 Kansas 
37 3 802] 184) 1156 13| 205| 287 1850 901} 20) 921 11 127; 47) 44) 85) 45) 3932 ]'37 
Maine = 38 22|. +24 i 214) ~*~‘ 3| 137| 7; 21) +56 a5 59 3; ~62I 3) 25 | 8) 14) 23) 4| I 674 |'38 Maine 
37 46 17} 82) 136] ~—-281 84 4 274 17} 4% 96} 521] 14 11; 155] | 35] —27|_~—s«:19 | _1093 37 
Massachusetts 38) 49 = 134 ms 1299} 770 = 635 77, +167; +282; 1959) 330; 25) 355 j ion 116; 261) 157); = 17 ‘| 4286|'38 Massachusetts 
374 221; 134) 614 1805} 595) 38] 1252) 121| 514| 3076] 786) 41) 827) 29 114 140| 338} 155) 68) 10 656237 
Nebraska "384 «+19 7; 33) 286| 345) 135) 2| 318 7, 34) 63) 559) 3117 4 321 2| 24| 30; —-25| 45| a | 1358/'38 Nebraska 
37 8 36, 118) 244 451) 117) 601 10} 99) 112) 939} 410) 16} 1| 7 27| ut 40| 1981}'37 
New Hampshire 38] 13) —‘15) 90) 127 27 73 5) 96 4| 17 27; 222) 3! 5| | al 22 3 | 450/38 New Hampshire 
‘37 | a 74| | 59) 144! 50} 312 1121 6 118 4 10 77 29) 17 730)'37 
New Jersey 38 138 maT 1213] 1056 = 641, 87 130) ar 421| 2367] 233)  32| 265 2| 7 100| | 277) +224, ~—35) 4 4561/38 New Jersey 
37) 279) 197 741| 942) 2159} 802) 41) 1303] 148 3434) 895} 63} 958} 38) 126) 183) 302) 194] 118) 7516|'37 
Oklahoma "38 Zi i 34) +381) +438) ~=—«200 7, 644, +17) 38 7 1003] 431; —~*12| a3 | a 23, +25, ~=«SSi| 23 i 2029)'38 Oklahoma 
"37 210} 261; 580] 187 6} 624} 16) 269| 1296] 855) 13) 7| +63) 27) 38) 66 . 2973 t 37 
Pennsylvania 38) 140) 13 298| 2298) 2864) 1402;  30| 869, 55, 170) 359) 2885) 804] sl a 158, 159, 379) 468) 7878 38 Pennsylv 
"374 768) 1221} 1946] 4299] 1348} 37] 2798} 129) 718| 966] 5996] 2431 | = 2536 91] 271] 290) 505) 553] 264} 16 14821 |’ 
Total, 41 States *38| 1336] 1125; 2741| 23829; 29031] 13694, 365| 17351, 896, 2499 4857| 3962] i108 6 11670] 168; 2024) 1323) 3527 4497 sa ni 92934 = Total, 41 States 
for October '37| 5502| 3939] 13307] 18983] 41731] 12410} 439] 36338] 1620| 8555] 11014| 70376] 28180 1070 29250} 799) 3396] 2500) 3967| 2542) | 159118}'37 __ for October 
Total, 38] 34954 26911| 75975 |212881|350721|124088| 7855/354794| 10778| 66335) 71452|635302| 294193| 13433/307626] 3405| 30997| 25913: sears 31128| 10864) 2 iseea 2113] 1437079 1'38 Total, 
to Date '37| 77788) 64313'225973|407177|775251]167861| 9800|652486|24954|165858|186713|1207672] 710601| 21530|732131] 12498| 79895| 62534| 83394| 61459] 46350| 2698] 3063882('37 to Date 





New Commercial Car Registrations, 43 States for Oct., 1938-1937 


Figures supplied by R. L. Polk & Co., New Jersey Moter List Co., and for New York City area by Sherlock & Arnold. 
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polar bear who speaks with a low,| claimed, and has not been dis- 
liquid accent. He is six feet, three | puted, that it is Briggs which is 
inches tall, slope-shouldered, and| responsible for ear-marking the 
blue-eyed, 'and he looks like the| automobile industry’s 1939 models. 
very model for Nietzsche’s concept] All of which leads up to the col- 
of the superman. But look at his| umn handing out well earned 
huge hands, which rest half-curled|encomiums to John Tjaarda, the 
and stiff before him, like those of | company’s body stylist, who is the 
van Gogh’s postman, reposed yet|man back of the idea—his brain 
almost audibly demanding a helm | child. 
or a blueprint. They are a master] {[t was this Tanrde whe eovaived 
mechanic’s hands, with a SuggeS~-| the mystery car which was dis- 
tion of a sailor’s too; of aman who played at the Detroit show some 
repaired Erie locomotives, made | four years back—a body of most 
bicycles and then Ford parts, be-| »., dical design and whieh bore ihe 
came Ford’s production strong man| car makers’ label. That was the 
in the great days of the war-time design which later appeared in 
speed-up, and built 14 assembly | the first Zephyr brought out by 
plants in two years, besides Eagle} Ford. And it wes the mysterious 
boats and the Rouge.” car that Ford showed at the Chi- 
ee cago World’s aa and which today 
UT OF COURSE the entire|is said by Ford to be the genesis 
state is built around GM and|of the Zephyr. 
skipping from paragraph to para- 
graph and occasionally jumping 
a chapter, one learns a few things 
about the corporation’s activities. 
For instance, Fortune says “Gen- 
eral Motors is also the perfect 
exemplar of how and why Amer- 
ican business is Big. Every way 
you can measure it, the business 
of General Motors is not big but 
colossal. It has normally some 
250,000 employes, of whom the 
white-collar men alone number 
35,000. It has 43,500,000 shares of 
common stock and nearly 400,000 
stockholders. It has 110 manufac- 
turing and assembly plants scat- 
tered through 14 states and 18 
foreign countries. It is the most 
important payroll in a dozen or 
more cities and towns, with the 
inevitable power over their citi- 
zens’ lives.” 
* * * 

AND AGAIN, elsewhere in the 
article: “GM’s consolidated sales 
in 1937 were a little over $1,600,- 
000,000, half again as big as Us @. 
Steel’s and about equal to the 
combined total annual budgets of 
Michigan, Minnesota, California, 
Pennsylvania and New York 
states. Its floating cash account— 
enough to take care of its ordi- 
nary needs for a month—averages 
above $150,000,000, which would 
pay the bills of the city of New 
York for three months.” 

oe * * 


“OF THINGS to Come” is the 
alluring title of the most preten- 
tious bit of promotion that ever 
has come to this editor’s desk. It’s 
put out by the Briggs Mfg. Co. of 
Detroit and I’d say it must have 
cost a pretty penny. Of course its 
mission is to show the wide field 
covered by Briggs — automobile 
bodies, plumbing 
fixtures and do- 
mestic appliance 
industries. As 
President W. P. 
Brown says in 
his foreword: 
“A primary 
Briggs objective 
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IT WOULD seem as if Tjaarda’s 
light has been hidden behind a 
bushel for lo these many years, 
but with today’s vogue he comes 
before the footlights, recognized 
as a premier body stylist. But 
John has had a long climb up, 
starting back in 1923 when he 
styled for Fred Duesenberg. And 
you’ll remember the Duesenberg 
had sweet lines. Then five years 
with General Motors and the last 
five years with Briggs. All that in 
the proverbial nutshell. The latest 
feather in the Tjaarda bonnet is 
the new Cord-type Hupp Skylark 
—not all the body, just the face 
which he has lifted and made the 
job one of the most-talked of of 
the new season. 

x x 


ONE BIG event in my show life 
which I overlooked in my last 
week’s column was how I got from 
the Lexington Hotel to the War- 
ick where Frank Reilly’s Beef- 
steak Sweepstakes was run, and 
where congregated automobile 
royalty. Weill, I went there in 
style through the kindness of Roy 
Evans, Bantam’s president. He 
loaded my friend, Gregory Flynn 
of Eastern Aviation and myself 
into one of Bantam’s new station 
wagons, with a colored chauffeur 
driving. Uptown we swept in regal 
style, but blocking our way to the 
Warwick doorstep was a Cadillac 
16. The Cadillac haughtily re- 
fused to get out of our way where- 
upon our driver horned him with 
a series of pip-pip squeaks which 
finally reached the ears of the 
driver of the 16, whereupon Amer- 
ica’s smallest car nudged Amer- 
ica’s biggest car out of the way. 

* * + 

WHICH CADILLAC incident 
recalls another, having to do with 
a Packard branch driver, a vet- 
eran who was sales-minded and 
who drove me out to Pelham 
Manor in the 12 cylinder job. This 
chap, just a short time before, had 
pulled up before one of the big 
hotels. Ahead of him was a 
Cadi-lac 16, dealer tagged, where- 









resist the temptation to reduce the 
price of that bargain 4-door Nash 
LaFayette sedan to a per pound 
price. It sells delivered in New 
York City for $899 (what a honey 
of a price, Chris!) and it weighs 
3,255 pounds. That, according to a 
tom-tom beater’s arithmetic, is 
about 27% cents per pound. 

“With the 27% cents a pound 
automobile in mind, I called up a 
chain store and asked the price 
of butter. It ranged from 31 cents 
to 34 cents per pound. Score one 
for the auto. Then I asked about 
round steak. That was 37 cents 
a pound, almost 10 cents a pound 
more than the automobile. Ham- 
burger — ordinary old hamburger, 
Chris—offered a fair comparison. 
It costs just about as much per 
pound as our automobile.” 


Canadian Output 
Of Automobiles 


Approaches Peak 








MONTREAL. — The Canadian 
motor car industry ap- 
proached peak production for 1938 
this week with prospects that new 
models rolling off the assembly 
lines would boost this year’s busi- 
ness to almost the same level as 
1937 and go still farther in 1939. 

As spokesmen for the industry 
predicted an upswing in sales for 
1939, basing their outlook on more 
favorable business conditions, pro- 
duction of new-model units neared 
capacity in Ford Motor Co. of 
Canada and Chrysler plants at 
Windsor and General Motors of 
Canada at Ottawa. 

The Ford plant, with a peak 
capacity of 100,000 units a year, 
prepared to better its 1938 pro- 
duction estimated at about 74,000 
units. 

Chrysler production on 1936-37 
models was 39,691 units compared 
with 36,349 for the 1937-38 mod- 
els. Production on the 1938-39 
models started in early October, a 
month earlier than usual, in line 
with the industry’s effort to level 
employment over a longer period 
each year. 

General Motors plants are oper- 
ating on full production schedules 
for 1939 models. 


‘Bali’ Lecture Offered 
By Foreign Trade Club 
DETROIT.—Deane H. Dickason 
will present his illustrated lecture 
“Virgins of Bali” Tuesday before 
the Foreign Trade Club of Detroit 
at the Wardell, according to H. 
O. Ward, president of the club and 
director of advertising of the ex- 
port division of the Chrysler Corp. 
The picture-lecture is among 
many the club will bring to the 
city as part of its program of ex- 
panding activities, Ward said. 





U.S. Motor Leaders Turn Out for Canadian Show 


Outlook for 1939 Promising 


With Recovery Well Started 


(Continued from Page 1) 


of the United States will be pres- 
ent, including Sir Wm. Knudsen, 
president of General Motors; K. 
T. Keller, president of Chrysler; 
A. E. Barit, president of Hudson; 
Ward M. Canaday, chairman of 
the board, Willys-Overland; Row- 
land Campbell, president of Reo, 
and Geo. W. Mason, president of 
Nash. 

There will be a flock from the 
United States in the high com- 
mand of a considerable number of 
the automotive manufacturers in- 
cluding W. Ledyard Mitchell and 
B. E. Hutchinson of Chrysler; R. 
H. Grant of General Motors; D. 
H. Kelly of Electric Auto-Lite; 
Wm. L. Packer of Packard; D. E. 
Ralston of Oldsmobile; Wm. Rayhl, 
G. S. Staunton and W. C. Dandeno 
of Ternstedt; A. J. Schamehorn of 
General Motors; N. Dreystadt and 
D. E. Ahrens of Cadillac; I. B. 
Babcock of G. M. Truck; Stuart 
G. Baits and Bill James of Hud- 
son; H. L. Beecroft of Packard; 
H. H. Curtice and C. H. Chayne 
of Buick. 

Among the guests of honor are: 
Rt. Hon. G. Howard Ferguson 
who will address the meeting; 
Hon. T. B. McQuesten, Hon. W. 
D. Euler and Hon. E. G. Odette; 
Canada’s Air Marshall, Wm. 
Bishop; R. A. Stapells, president, 
Canadian Automobile Assn.; 
George Brigden, president, Ca- 
nadian National Exhibition; A. G. 
Partridge, president, Rubber Assn. 
of Canada, the Ontario Safety 
League and Goodyear of Canada 
and E. J. Lancaster, president, 
Ontario Motor League. Men prom- 
inent in the industry and trade 
from Halifax, N. S. to Victoria, 
B. C. will be present. 

Prior to Ceremony 

Prior to the opening ceremony 
at the show Saturday the follow- 
ing will be guests of His Honor 
Lt. Gov. and Mrs. Albert Matth- 
ews at the York Club; Rt. Hon. 
G. Howard and Mrs. Ferguson; 
Chrysler of Canada President Jno. 
D. and Mrs. Mansfield; C. A. C. C. 
president, C. W. and Mrs. 
Churchill; General Motors of 
Canada president, Col. R. S. and 
Mrs. McLaughlin; Ford of Canada 
president, W. R. and Mrs. Camp- 
bell; Hudson president, A. E. and 
Mrs. Barit; Studebaker of Can- 
ada president, Mel S. and Mrs. 
Brooks; Canadian Acme Screw 
and Gear president, T. A. and 
Mrs. Russell; Canadian Automo- 
bile Assn. president, R. A. and Mrs. 
Stapells; Imperial Oil president, G. 
Harrison and Mrs. Smith; Inter- 
national Harvester president, 
Frank M. and Mrs. Morton; T. A. 
T. A. president, J. A. and Mrs. 
Hearn; C. A. C. C. and show gen- 


eral manager, J. L. and Mrs. 
Stewart; Hudson of Canada vice- 
president and general manager, 
Ross and Mrs. MacKinnon; Good- 
year of Canada chairman of the 
board, C. H. and Mrs. Carlisle; 
GM of Canada vice-president and 
general manager, H. J. Carmichael 


and GM of Canada general sales 
manager, C. E. and Mrs. Mc- 
Tavish. 


Recession’s Effect 

As has been pointed out in these 
columns before, the recession’s 
effect in Canada was nothing 
like as intense nor of as long 
duration as in the United States. 
If relative automotive sales cur- 
tailments provide a criterion then 
the recession in this Dominion did 
not reach half the degree that it 
reached in the U. S. A. H. J. 
Horning and the economists of the 
Royal Bank of Canada in its press 
release of the current month in- 
dicates that the green lights are 
showing along this Dominion’s 
highway of industry and com- 
merce for the year at hand. He 
states in part: 


“In August and September a 
substantial improvement was re- 
ported in leading branches of in- 
dustry particularly in Canada... 
and early reports for October 
show that the improvement is 
continuing.” Importance to Can- 
ada of the improvement in Great 
Britain and the United States will 
be better appreciated when it is 
remembered that they absorb ap- 
proximately three-quarters of the 
total export of Canada each year. 
What this means to the automotive 
industry of Canada is indicated 
by the fact that last year 68,133 
Canadian made motor vehicles 
were exported. It is thanks to the 
exports of the Canadian automo- 
tive industry that it disburses an- 
nually more money to Canadians 
than it receives from Canadians 
for its products. 


“With the recession of business 
in the United States purchases 
from Canada were greatly re- 
duced. With the stimulus of the 
increased industrial activity of 
her most important customers, 
Canada may anticipate expansion 
of her exports and further im- 
provement in general business 
conditions.” Aircraft and muni- 
tions orders from Great Britain 
are contributing not a little to the 
quickening pulse of Canadian in- 
dustry. Mineral production is at 
a new peak. 


Addressing a gathering of 1,400 
young men in the Royal York 
hotel Tuesday night — Herbert 
Hoover, past President of the 
United States, stated that if he 
were a young man he would come 
to Canada “the world’s greatest 
mining country.” It is still, he 
said, in the development stage of 
garnering its fabulous mineral 
wealth, the potentialities of which 





upon the Packard man smelled a 
mouse. “A demonstration,” he fig- 
ured and he edged up to the 
starter to inquire the name of the 
regal lady who had come out of 
the hotel and stepped into the 

Cadillac. 
“Why, that’s Mrs. Knudsen,” re- 
pitied the starter. 
e OK 


is to give its cus- 
tomers distinc- 
tion, individual- 
ity and beauty in 
design, accom- 
panied by econ- 
omies in production that result in 
greater values at lower cost to the 
manufacturer and the public.” 

Of course I do not set myself up 
as being a critic of plumbing fix- 
tures, but I am particularly in- 
trigued over the display of bodies 
—and I mean automobile bodies— 
in the magnificent portfolio. 
Briggs always has been one of the 
leaders in this field and the book 
gives one a fine idea of how 
Briggs has become just that. 

« + * 

BETWEEN THE two covers are 
marvelous presentations of the 
craft of Briggs—pictures of mod- 





J. Tjaarda 
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CONTRIBUTED by Stan Tobin, 
who wears the livery of Geyer, 
Cornell & Newell and who beats 
the tom-tom for Nash: 

“Here’s one for the column—or 
perhaps a box feature in your 
good newspaper. 

“The theme song of the motor 
car makers—more quality, lower 
prices’ is truer today than ever 
before, as you know. But did you 
know that ounce for ounce the 
automobile is one of the cheapest 
things you can buy today? 





ern body types and perhaps a For instance, I just couldn’t Sales Alone Make Jobs activities of the Detroit Crusade for Jobs. 
hint at the future. And I can see To feel the pulse of the industry, con- 


= . 
the origin of the Zephyr style sistent reading of Automotive News is 


trend in those pictures, for it is a necessity. ager, looks on. 





BOSS SELLS THE GOODS day was held in Detroit, Nov. 21, as part of the 


(left), president of Gar Wood Industries, Inc., Detroit, gets an order from Ezra 
G. Mistele (center), president of the Mistele Coal and Coke Co., for 10 units of 
Gar Wood hoists and coal bodies, while Bruce F. Stout, Gar Wood branch man- 


are inestimably great. He lauded 
the British Prime Minister, Neville 
Chamberlain for “saving the 
peace.” 


Hoover was accorded an ova- 
tion as was also Dr. James Shelby 
Thomas, president of the Chrysler 
Institute of Engineering who ad- 
dressed a record luncheon meet- 
ing of the Advertising and Sales 
club, the same day in the ball 
room of the Royal York. Held as 
a “Pre Motor Show” meeting, 
men prominent in the automo- 
tive trade and industry lined the 
head table. Dr. Thomas’ subject 
was “Present Day Trends.” After 
showing how trade and industry 
have been and are the bases and 
support of every great civilization 
and culture he touched on the 
evolution of democracy conclud- 
ing with the assertion that if grim 
|}means have to be taken for its 
|Ppresentation then “we (of the 
Gar Wood | United States) will stand shoulder 
|to shoulder with you (of the 
British Commonwealth of Na- 
tions) .” 
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Street’s Sentiment Less Buo 


Car Stocks Hold| 
Far Better Than 
General Industry 


Special to Automotive News 

NEW YORK. — Although fore- 
sasts of the future course of busi- 
ness in this country still are 
hedged about with conditions 
(largely allowances for further 
dislocations abroad) there appears 
to be almost unanimous convic- 
tion that improvement will con- 
tinue through the first half of 
1939. 
While sentiment in Wall Street 
is less buoyant than a few weeks 
ago, and stocks have declined al- 
most 10 points, on the average, 
from their post-election highs, 
one hears on all sides that fac- 
tors other than the business out- 
look are the contributing causes. 
It must not be overlooked, how- 
ever, that here and there one 
finds warnings from economists 
that there is as yet no telling 
how much “real” recovery has 
been generated and whether the 
upward movement could continue 
without the heavy government 
spending. 

It is because the government 
apparently plans to reduce its 
spending after the first half of 





Farmers’ Income 


In Oct. Placed 
At $77,000,000 


WASHINGTON. — Cash income 
from sales of farm products in 
October totaled $777,000,000 it was 
estimated this week by the bureau 
of agricultural economics. Receipts 
from farm marketings in the first 
10 months of this year are now 
estimated at $5,803,000,000 or 14 
percent less than the $6,728,000,- 
000 reported for the same months 
last year. 

Government payments in Oc- 
tober totaled $62,000,000 com- 
pared with $27,000,000 in Sep- 
tember and $5,000,000 in October 
last year. Total cash income from 
marketings and government pay- 
ments this October is estimated at 
$839,000,000. This is 12 percent 
larger than the revised estimate 
of $747,000,000 for September but 
is 8 percent smaller than the 
$912,000,000 received by farmers 
in October 1937. 

For the first 10 months of 
1938 cash income including gov- 
ernment payments has been esti- 
mated at $6,198,000,000 or 12 per- 
cent less than the $7,083,000,000 
in the same months last year. 
Government payments in the 
January-October period this year 
have totaled $395,000,000, or 11 
percent more than the $355,000,- 
000 reported for the same months 
of 1937. 





Tire Retreading 
Business Gains 


SPRINGFIELD, Mass. — More 
than 35,000,000 pounds of tread 
rubber will be used in retreading 
and recapping in 1939, with busi- 
ness showing a 20 percent increase 
over this year, according to H. W. 
Brown, sundry sales manager of 
the Fisk Tire Co. 

His prediction is based on the 
tremendous growth of this phase 
of the tire business in the past 
five years, particularly in the 
truck tire field, which is the re- 
sult, he said, of better methods, 
materials and machinery. 

To meet present demands, 
Brown said, camelback must have 
a long curing range to give the 
retreader a wide margin of safety 
in his curing process. 








Spencer is Manager 
SOUTH BEND.—George H. Spencer | 
has joined the Bantam Bearings Corp., 
a subsidiary of the Torrington Co. 
Torrington, Conn., to take charge of 
the New England district and also to | 
act as a paper machinery specialist for 
the products of both organizations. 
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next year that not many can be 
found to venture opinions as to 
the business outlook beyond next 
spring. 

As to the immediate automotive 
picture, earnings of the industry 
are comparing favorably with a 
year ago. Some dealers in the 
New York Metropolitan area re- 
port they are selling cars faster 
than they can get them in con- 
trast to a year ago when they 
were getting them faster than 
they could sell them. 


Although automotive stocks, on 
the average, have declined only 
about 2% points from their highs 
of a few weeks ago, as against 
the more than nine point drop 
for the general industrial aver- 
age, the percentage decline has 
been about the same in both 
cases. 


The Automotive News stock 
price averages for the latest week 
compare as follows with the pre- 
ceding week and a year ago: 


Last This Year 
Week Week Change Ago 
24 motors 35.45 34.02 —1.43 22.66 
10 car-truck co. 35.30 33.78 —1.52 23.83 
10 parts access. 29.16 28.02 —1.14 21.33 
4-tire rubbers... 30.56 29.33 —1.23 19.19 


One of the high spots of the 
week was the resumption of divi- 
dends on its preferred stock by 
U. S. Rubber Co. The company 
declared $4 a share on its 8 per- 
cent preferred, payable Dec. 23 to 
stockholders of record Dec. 9. 
This will be the first payment on 
this stock since February 1928, or 
in more than 10 years. In making 
the announcement, the company 
revealed a strong improvement in 
earnings. 


The day that U. S. Rubber took 
this action was one of the biggest 
dividend declaration days busi- 
ness has enjoyed for some time. 
Several tool companies supplying 
the automotive industry declared 
dividends on that day—Tuesday. 
These included Black & Decker 
and Chicago Pneumatic Tool. 
Federal Mogul Corp. declared 20 
cents a share, payable Dec. 15 to 
stock of record Dec. 3. Goodyear 
Tire & Rubber of Canada de- 
clared an extra of $5 on its com- 
mon stock, payable Dec. 29, and 
the regular quarterly of 63 cents, 
payable Jan. 3, 1939. This com- 
pany also declared the regular of 
62% cents on its preferred, pay- 
able Jan. 3. 


Rates Are Reduced 


OKLAHOMA CITY.—A reduction in 
automobile liability insurance rates, 
averaging about $2 per policy, has 
been ordered by the state insurance 
board. The reductions, effective this 
month, involve rates for bodily injury 
and property in Oklahoma City, Tulsa 
and the classification covering the re- 
mainder of the state. 
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Last Minute Wall Street Wires 





New York, Friday, Nov. 26 (3:30)—Sluggish dealing in gen- 
eral, with a push up in aircrafts, characterized the mar- 
ket today. Motors and tires continued strong, in response 
to sales news. Foreign situation remains as shadow. 





Peak Operations Scheduled 
By Buick for Rest of ’38 


FLINT.—Automobile pageantry 
in a score of leading cities has 
officially launched the 1939 auto- 
mobile season with such outstand- 
ing results that Buick factories 
here, and assembly plants on the 
east and west coasts, are schedul- 
ing peak operations for the re- 
mainder of the year, Harlow H. 
Curtice, president and general 
manager, said Friday. 

Returned from attending the 
major motor shows, Curtice said 
that the public reaction to the new 
cars gives further evidence of the 
sustained demand for the 1939 
cars which has required the most 
active manufacturing program in 
the history of the company. 


He said that output reached a 
new high for the year last week 
when 6,735 cars rolled from the 


Dividend is Paid; 
Marks Milestone 
For U. S. Rubber 


NEW YORK.— Resumption of 
dividend payments for the pre- 
ferred stock of the United States 
Rubber Co., as announced this 
week, marks the end of nearly 11 
consecutive years without divi- 
dends. 


The declaration was held to 
mark a milestone in the re- 
habilitation of the company un- 
der the management of F. B. 
Davis jr., who became chairman 
and president of the company in 
1929. 


One of the principal products 
developed by the company dur- 
ing the rehabilitation period, 
which brought a complete reor- 
ganization of the company’s fa- 
cilities, is the new latex foam 








| which is gaining wide acceptance 
las cushioning. 


AUTOMOTIVE STOCK QUOTATIONS 
At Close of Markets, Friday, November 25 


(Furnished by Wm. C. Roney Co., Detroit) 
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Buick assembly lines for an aver- 
age of 1,343 cars a day. This 
rate of production will continue 
through December, he said, with 
a goal of nearly 95,000 of the 
1939 cars established for Dec. 31. 
This compared with approximately 
70,000 cars built through Dec. 31 
last year and with 61,000 in the 
same period two years ago. 


The December rate, as well as 
that prevailing during the last 
two weeks of November, is de- 
signed to meet a further boost in 
schedules gecided upon following 
conferences with dealers and 
members of the Buick field organ- 
ization at the New York and Chi- 
cago automobile shows. 


The new schedules represent an 
increase of approximately 2,000 
units over the program put into 
effect on Nov. 1 


The November output of Buick 
motor cars was expected to reach 
more than 28,000 cars, a new all 
time record for this month. Sim- 
ilar schedules are planned for De- 
cember, the executive said. 


Meanwhile, Buick sales, stimu- 
lated by motor shows being held in 
many key cities, continued to break 
all November records and equalled 
the fast pace at which the factor- 
ies are operating. According to W. 
F. Hufstader, general sales man- 
ager, Buick sales in the domestic 
market during the first 10 days 
of November established a new 
high for the period with 6,827 cars 
delivered to new owners. This 
exceeded last November’s previous 
high mark, when 6,776 cars were 
sold. 

At the same time, a survey of 
key cities in which motor shows 
have been held during the past 
two weeks shows Buick sales 
substantially exceeding this same 
period last year with inquiries in- 
dicating a sustained demand. 


Current Steel Output 
Placed at 61 Percent 
YOUNGSTOWN, Ohio. — Steel 
output this week will be at 61 
percent, down two points from the 
beginning of last week, final mill 
schedules showed at the opening 
of the new week. 


Republic Steel Corp. added two 
open hearth furnaces here and one 
at Warren, making seven active 
here and six in the up river plant. 
This gain was offset by a loss of 
three furnaces at the Farrell plant 
of the Carnegie-Illinois Steel 
Corp., which has ceased shipping 
slabs to the Ohio works for the 
time being. Ohio works again will 
operate at “100 percent plus” in 
the open hearth department, with 
all 15 furnaces engaged. With the 
drop at Farrell, Carnegie-Illinois 
will have 21 of its 30 open hearths 
in operation or 70 percent output 
in that district. 


Nebraskans Are Buying 
Better Cars, Lists Show 
LINCOLN, Neb.—Nebraska mo- 
torists are buying more new Cars 
and better used cars now than a 
year ago, according to the lists 
compiled in the office of State Tax 
Commissioner W. H. Smith. The 
1938 reports of precinct tax asses- 
sors show that the average 
assessed motor vehicle valuation 
this year was $137.81, a new high. 
Last year’s average was $125.16, 
and the 1936 figure was $108.77. 










15 


yant, But Still Strong 





Crude Rubber 
Consumption Up 


4% Over 1937 


NEW YORK. — Consumption of 
crude rubber in the United States 
during October, is estimated to be 
40,333 long tons, which compares 
with 37,823 long tons during Sep- 
tember. October consumption 
showed an increase of 6.6 percent 
over September and is 4.1 per- 
cent over October a year ago, 
according to statistics released by 
the Rubber Manufacturers Assn. 


This organization reports gross 
imports of crude rubber for Octo- 
ber to be 34,496 long tons, a de- 
crease of 7.7 percent under the 
September figure of 37,374 long 
tons and 34.3 percent under the 
52,508 long tons imported in Octo- 
ber, 1937. 


The association estimates total 
domestic stocks of crude rubber 
on hand Oct. 31 at 269,937 long 
tons, which compares with Sept. 
30 stocks of 276,586 long tons and 
200,025 long tons on hand Oct. 31, 
1937. 





Car Financing Increases 
In Canada in October 


MONTREAL.—Motor vehicle fi- 
nancing in Canada during October 
showed increases of 7 percent in 
number and 5 percent in dollar 
volume over the corresponding 
month last year, according to the 
Dominion bureau of statistics. 

Number and volume of new and 
used vehicles financed were 11,192, 
at $4,525,173 in October against 
10,491 at $4,323,293 in the same 
month last year. This increase, the 
first to be recorded this year, is 
due to marked increases which 
took place in the prairie provinces 
over the corresponding month a 
year ago. 
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TWO-IN-ONE 


BOTH ENGINES USE NICKEL 





Two aircraft engines arranged side 
by side and geared to a single 
propeller is the latest contribu- 
tion to aviation progress. This 
two-in-one method combines re- 
liability of twin-engine power 
with comparative economy, elim- 
inates many service difficulties in- 
herent with independent multiple 
engines. This development, spon- 
sored by the Vega Airplane Com- 
pany, was undertaken by the 
Menasco Manufacturing Company, 
under direction of the Lockheed 
Aircraft Corporation. The new 
power unit, called ‘“Unitwin”, con- 
sists of two super-charged, air- 
cooled, 6-cylinder in-line, 260 h.p. 
Menasco engines, arranged side- 
by-side in the nose of a ship. 
These are geared to a single pro- 
peller by means of simple over- 
running clutches. In addition to 
the Menasco engines, which use 
high-grade Nickel alloys in all 
major parts, the propeller drive 
mechanism relies upon Nickel al- 
loys for its durability and trouble- 
free performance. For example, 
the cam and gears are fabricated 
from SAE 2515 steel which con- 


tains 5 per cent Nickel. This 
material is particularly well suited 
to the trying circumstances under 
which the cam mechanism must 
operate. It provides high fatigue 
resistance combined with great 

core strength, and 

withstands very 


high roller pres- 
sures. 

THE 
INTERNATIONAL 
NICKEL COMPANY 


INC. New York, N.Y. 








Easy on the eye—easy to buy—on General Motors terms! 


cv makes you glad and grateful—you spot 
that the instant your gaze takes in this 
suave and sparkling Buick for 1939. 


It’s sleek and trim and businesslike, lean 
and clean in every line, the trim bonnet 
low-set, the graceful upper-structure light- 
and-airy looking, neat and fine. 


Will you step in, please, and look it over 
closer? 


Wou take in the gearshift, up off the floor— 
with the handy switch of the Flash-Way 
direction signal at your fingertips. 


Your eye feasts on a jewel of an instrument 
panel—rich in the kind of appeal that makes 
them say “I'll take it!” 


You lift your eyes—and get such an outlook 


NO OTHER CAR IN THE WORLD 
HAS ALL THESE FEATURES 


4 DYNAFLASH VALVE-IN-HEAD STRAIGHT- ee 
% BUICOIL TORQUE- FREE SPRINGING * pre yoni 
* HANDISHIFT TRANSMISSION * ROOMIER aris ae 
FISHER * TORQUE-TUBE DRIVE *% TIPTOE ae a. 
CROWN SPRING CLUTCH * ‘ ‘CATWALK-C th Barc 
AXLE GEAR RATIOS %& FLASH-WAY D 
poten aa BANKING KNEE- ACTION FRONT SPRINGING 
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“Buick the Beau 


EXEMPLAR OF GENERAL MOTORS s 


as folks have been clamoring for 
—up to 413 more square inches of 
safety plate glass taking away that 
closed-in feeling. 


It dawns on you then—this Buick 
sells even better from the inside 
out than from the outside in! It 
gives you a real look-in on the 
best business in town! 


And right there you have the 
first reason why the outlook is so 
bright for Buick dealers today! 


They’ve got the product. A car 
designed to make friends—and 
built to keep them! 


That’s always the first thing to consider 
in any franchise. But any Buick dealer will 
tell you Buick doesn’t stop there. Its whole 
dealer policy is based on playing fair with 
its retailers, just as its engineering is based 
on keeping faith with the public. 


The fact is that there are very few Buick 
dealerships open at the present moment. 
We’re playing ball with the loyal crew that 
has so ably supported us in recent years. 
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EYE OPENER! this year Buick’s worth a 


flock of dollars more —but some models list as 


much as $102 less! 


But here and there are a few openings and 
from time to time others may come up. If 
you’re forward-looking enough to be con- 
sidering where you'll be five years from 
now, it doesn’t hurt to make inquiries. 


Confidences fully respected of course. The 

man to address is: 

W. F. Hufstader, General Sales Manager 
Buick Motor Division 

General Motors Sales Corp., Flint, Mich. 
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BUICK DEALER 
OPERATES IN 
PROTECTED 
TERRITORY 
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